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4.400 Soldered Connections 


which are never made in a 


Stromberg-Carlson XY System 











Pictured is a wire-bank multiple from just one Stromberg- 
Carlson XY shelf. Each horizontal divider or “comb” 
represents one switch position and associated bank of 


400 wires or “contacts.” 


The bare-wire multiple for 12 switeh positions or “cells” is 
P I 
shown. Because of the continuous bare-wire bank multiple 


only 400 solder connections are made. 


One of many reasons why » & acceptance continues to 


srow and crow! 


STROMBERG-CARLSON 


Factory, General Offices: Rochester 3, N.Y. Branch Offices: Atlanta 3, Chicago 6, 
Kansas. City 8, San Francisco 3. In Canada: Stromberg-Carlson Co. Ltd., Toronto 
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Is a word to the wise is sufficient — 
that word is MASTERPHONE! 
Independents everywhere have found 
Kellogg (1000 Series) Masterphones the 
finest instruments ever perfected — so 
far advanced that they will remain 
modern for many years! 


Masterphones merit a place in your 
modernization program! They assure 
better subscriber service. And they will 
give you the benefits of lower main- 
tenance costs. In addition, Master- 
phones will guard you against premature 
obsolescence! Standardize on Kellogg 
Masterphones and insure yourself of 
more profitable operation for the 
years to come! 


Due to increased production methods, 
we are glad to announce that Kellogg 
Masterphones (1000 Series) are now 
available for prompt shipment. Get the 
facts — and you'll get Masterphones. 
For full information, write on your 
letterhead to — 





KeEWLo « SWITCHBOARD AND SUPPLY COMPANY 
MASTER PHONES —_— 





EVERYTHING IN TELEPHONE EQUIPMENT 























Now you can buy fine, modern magneto telephones with- 
out worrying about the future of your investment. For if 
your exchange is converted to common battery service, this 
Leich 900 magneto telephone is still good. You merely 
remove the generator, change a few wires, add a dial blank 
and you have a common battery telephone. A dial too can 
be added easily in case an exchange is converted directly 
from magneto to dial service. 


This is the most practical magneto telephone available. 
The generator crank on top makes it easier to ring central, 
prevents knuckle bashing. Transmission and reception are 
the most life-like you’ve ever experienced. 


Then, to make it an even more practical investment . . . 
you can use this one Leich magneto telephone for either 
wall or desk installations. 


This is indeed a magneto telephone that was designed 
with your problems in mind. It’s a real sensible investment. 
If you aren’t already using Leich magneto telephones, for 
gosh sakes try one right away. Leich Sales Corporation, 
427 W. Randolph, Chicago 6, Illinois. 
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COON BED. Don Mack. Ohio State Journal outdoors editor, 
reports that different species of wildfowl and wildlife do odd things, 
in the estimation of us who observe them. Take the case of the coon 


which recently took a nap on a telephone wire. 





An acquaintance of Mack’s, Jim Knick, told him that one January 
morning at about 8 a.m. he was finishing up his chores on the farm 
and just happened to look west of the barn. He saw an object on 
the telephone wires between two poles. It was about 200 yards west 
of the barn and he assumed it was a pheasant lodged in the wires. 

He probably figured it was flying across the road, something took 
its eyes off its course as it came to the wires and it crashed into 
them. We've seen pheasants fly into buildings when flushed and 
kill themselves, Mack recalled. 

Knick didn’t bother to investigate further then. At 10 a.m. that 
morning he had to make a trip to the store. He slowed his car 
when he approached the scene and immediately saw that the victim 
was a coon. He stopped, alighted, and walked toward the coon. 
The bank was rather high under the wires, but the poles were low. 
and it was easy to see the coon looked in good health. As Jim 
walked under it the coon kept following him by turning his head. 
It was too good to hold back from his neighbor and coon hunting 
buddy, Oscar Willing, so he brought him back to look the situation 
over. A consultation followed and it was discovered that no one 
at either house had heard any coon hound “baying on trail” the 
night before. Being coon hunters they just never fail to give any 
hound tonguing on trail a listen! They could think of no solution 
as to what the coon was doing up there. 

A long cane fishing pole failed to dislodge it. They could easily 
unbalance the coon but just couldn't shake it off. With the aid of 
a wire loop on the end of the pole they finally succeeded in bring- 
ing it down. 

It was as wide awake a coon as they’d ever seen and seemed a 
little bit mad about being intruded upon during its nap. It lost no 
time in leaving the scene. Knick and Willing live on the Dublin 
telephone exchange. If anyone remembers hearing strange sounds 
on those lines during a phone conversation on the morning of Jan. 
1, might have been the coon snoring, Mack concluded. 


FALL TO CALL. Locked into a private club by mistake after it 
had closed, a befuddled Milwaukee, Wis., customer finally got out 
after a 12-foot fall and a telephone call. 

Elmer E. Ebert fell asleep in the washroom at closing time, 
awakened at 4:30 a.m. and tried to find a way out via the second 
floor. 

He fell through a false section of the floor, landing back of the 
bar, but was not injured. Then he telephoned the proprietor, Tom 
Terris, who was asleep at his home. 

“You were anesthetized by alcohol. Otherwise you might have 
broken your neck.” District Judge Harvey L. Neelen told Ebert, 
who was fined $25 for disorderly conduct. 


JACKPOT FOR THE JUDGE. Telephones rang without letup in 
the office of George A. Welsh, U. S. district judge in Philadelphia, 
earlier this month after announcement of his decision that the 
government’s gambling tax stamp is unconstitutional. 

But the judge wasn’t there to answer. 

His secretary was kept busy telling callers seeking more informa- 


tion on the decision that the judge was “out” for the afternoon. 
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Plan now to equip your new or expanded tele- 
phone exchange with FLOTROL battery charging 
equipment. Assure yourself of the reliable. proven 
ol -Tacelgulelila- Mil Mie -t-le lel Meisel Mmulellill-tilelala-Melale 
the precise voltage regulation that only FLOTROL 
can offer. Your planning and installation will be 
greatly simplified, too, by FLOTROL'S unitized de- 
sign. AC contactor, overload relays, filter chokes, 
Nil-ti-16 Sami lols Me olaliclat Mm Dl Gil ceolaliclaic) aielileMn Ze) i felel-) 
adjustments—all are factory assembled and 
housed in the one compact FLOTROL cabinet. 
Write us for full information and specific recom- 
mendations. Ask for bulletin 160 describing single 
phase FLOTROLS in the 1 to 24 ampere range 
and bulletin 161 covering three-phase FLOTROLS 
in the 25 to 400 ampere range. 


jams. 


PARTNERS IN DEPENOABILITY 


LORAIN PRODUCTS CORPORATION. 1122 F ST. LORAIN, OHIO © SUBVCLE 
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SUPERIOR PERFORMANCE 


...has made this the most widely-used 
telephone dry cell in the world. 


The terms ‘‘Eveready"’,“*Columbia’’, and ‘’Gray Label"’ 
are registered trade-marks of 
Union Carbide and Carbon Corporation 
NATIONAL CARBON COMPANY 
A Division of Union Carbide and Carbon Corporation 
30 East 42nd Street, New York 17,N. Y. 
District Saies Offices: Atlanta, Chicago, Dallas, Kansas City, 
New York, Pittsburgh, San Francisco 
In Canada: National Carbon Limited, Montreal, Toronto, Winnipeg 
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2 ways to lengthen pole-line life 


HUBBARD HARDWARE 


When you standardize on Hubbard 
double-dipped, hot galvanized pole-line 
hardware, you can be sure of long life 
and low maintenance costs for your 
telephone system. 

Hubbard transposition brackets, 
house brackets, guy clamps, crossarm 
braces and bolts, lag screws, ground 
rods — all have been carefully engi- 
neered to provide a plus safety factor 
that protects against the extra stress 
and heavy loads of storms, ice, or sleet. 
It will pay you to “Hang the load on 
Hubbard” — via Graybar. 


CRAPO WIRE 
You'll get additional savings, too, when 
you use Crapo HTL-85 and HTL-135 
high-tensile telephone wires made by 
Indiana Steel and Wire Co. 
Developed specifically for long-span 
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construction, Crapo HTL-85 has a ten- 
sile strength 60% greater than that 
of standard B.B. wire. 

Crapo HTL-135 makes spans of up 
to 450 feet practical under medium 
loading conditions permits drastic 
reduction in the number of pole struc- 
tures per mile. 


And, naturally, your most depend- 
able source for all telephone supplies 
and materials is your local Graybar 
office. 

Located in over 100 principal cities, 
Graybar offices and warehouses are 
always conveniently close at hand... 
are always prepared to furnish helpful 
assistance. 

Graybar Representatives will be 
glad to help you select suitable tele- 
phone supplies, as well as materials 
and equipment for wiring, ventilating, 
or lighting your facilities. In addition, 


qualified Graybar Telephone Special- 
ists are available to help you solve 
difficult technical problems. So, make 
it a point to buy where Quality is 
backed by Service — from your near-by 
Graybar office. Graybar Electric Com- 
pany, Inc., Executive Offices: Graybar 
Building, New York 17,N.Y. 182-23: 
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100 PRINCIPAL CITIES 
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1. 
Ladder hold- 
down on cab 
roof is re- 
" - leased. 







Pressure is ap- 
plied to lower 
ladder rung. 


Ladder is 
locked in ele- 
vated position. 










Upper section 
is extended to 
desired height. 






Ladder is ro- 
tated to spot- 
ting position. 
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Incline of lad- 
der is adjusted 
as required. 
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SERIES 5510 





REVOLVING AERIAL LADDER 


Sounds unbelievable . . . but the Powers-American Aerial Ladder 
is so simple, so fast, and so easy to operate that it can be raised 
to a working position in only 30 seconds—by one man! This 
versatile ladder can be spotted in 40 positions throughout a 360° 
revolution . . . inclined to any angle from 30 to 75 degrees. Its 
curved platform falls into position automatically—to provide a 
level working surface. What’s more, this ladder is so safe that it 
will support five times the normal working load. If your operation 
calls for overhead work, get all the facts on Powers-American 
Aerial Ladders. Mail the coupon NOW for complete information. 








PUBLIC UTILITY BODIES AND EQUIPMENT 
McCABE-POWERS AUTO BODY COMPANY 


HOME OFFICE: 5900 N. Broadway, St. Louis 15, Mo. 
WESTERN OFFICE: Latham Square Building, Oakland 12, Calif. 


ge = = eCLIP THIS COUPON AND ATTACH TO YOUR LETTERHEAD ms may 


McCABE-POWERS AUTO BODY COMPANY « 5900 N. Broadway » St. Lovis 15, Mo. - 
Please send me details on the following: i 
SERIES 5510 REVOLVING AERIAL LADDER ( ) 23’6”( ) 26°6”({ ) 30’6” t 
C0 Line Construction Bodies (0 Wire Reels o § 
(0 General Service Bodies 0 Pole Trailers 0 ip a 
(C0 Light Duty Maintenance Bodies (C0 Hydraulic Towers oO is en 
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Company q 
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BY FRANCIS X. WELCH!” 
WASHINGTON EDITOR =e 


Shifting REA emphasis to telephone loan program calls for deci- 

sions and considerations important to Independents. Large 

share of revenues taken up in taxes spotlighted in Illinois Bell 

brochure. Has U. S. entered telegraph business? New anti- 
utility lobby appears on Washington scene. 


HE WRITER got the distinct im- 

pression, in attending the annual 

spring executives meeting of the 
United States Independent Telephone 
Association at Colorado Springs, Colo., 
that there exists some real concern 
among the telephone men over the trend 
in REA loans. The number and amount 
of such loans to co-ops has been in- 
creasing in recent weeks; and some of 
them have been for pretty large 
amounts. 


There was, for example, on May 12 
announcement by REA of the allocation 
of $1,700,000 for new construction and 
improvement of present telephone serv- 
ice in a six-county area of south-cen- 
tral Kentucky to the South Central 
Rural Telephone Co-operative. 

This is one of the largest telephone 
loan allocations made by the federal 
government. The money will be used 
for facilities in Barren, Hart, Metcalfe, 
Monroe, and portions of Allen and 
Green counties. It is reported that the 
funds also will be used to buy present 
telephone exchanges in Cave City, 
Horse Cave, Munfordville, Hiseville, 
and Hardyville from the Southern Con- 
tinental Telephone Co. 


James Gillenwater, legal counsel for 
the co-op, said original plans called for 
construction of 10 rural telephone ex- 
changes in the six-county area. How- 
ever, results of recent membership 
sign-up campaigns indicate that con- 
struction will be deferred in some com- 
munities because the number of mem- 
bers has been too small to warrant 
extension of lines. 


Of course, REA is simply using the 
authority granted by Congress in mak- 
ing loans to co-operatives in unserved 
areas, or in places where existing tele- 
phone companies are unable for some 
reason or other to render the necessary 
service. But there are ugly rumors being 
circulated about REA money being used 
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to finance cooperative acquisition of 
private telephone company properties 
at fancy prices. Where these price offer- 
ings are too high for private compa- 
nies to resist, the resulting cost will 
have to be borne by the ratepayer (if 
not, the taxpayer). This is the sort of 
thing which the old public utility hold- 
ing companies were justly criticized for, 
in the early thirties. But at least the 
electric companies were generally sub- 
ject to state commission regulation. 
There is no state commission regulation 
of cooperatives, in a majority of the 
states, to protect the rural telephone 
subscriber from abuses along this line. 


Aside from such disquieting discus- 
sions, however, there seemed to be con- 
siderable amount of confidence among 
the telephone men that the rural tele- 
phone problem can be licked within 
comparatively few years, if the indus- 
try (including the Bell System compa- 
nies, of course) is not hampered by such 
complications as wars, depressions, or 
too much political interference. 


One of the resolutions adopted at the 
Colorado Springs meeting put the 
USITA on record as approving private 
company applications for REA loans 
under circumstances where such financ- 
ing would be helpful. This resolution 
recited that Independent companies, 
“which have exhausted other sources of 
capital and may find it necessary or 
desirable in their own _ independent 
judgment’” to do so, should be able to 
borrow from REA “now that many of 
the objectionable terms and conditions 
in the original REA loan documents 
have been eliminated and, as amended, 
are fair and equitable.” 


The terms of the REA telephone loan 
contract provisions, which have been 
modified by REA as a result of nego- 
tiations with the USITA Small Com- 
pany Committee, headed by William C. 
Henry, president of the Northern Ohio 


Telephone Co., have not yet been made 
public. But it is understood that REA 
is now willing to permit a number of 
conditions and provisions, which were 
burdensome and restrictive under the 
old standard contract, to be made sub- 
ject to change under special contracts 


with commercial telephone company 
borrowers. These provisions were 
mainly holdovers from earlier forms of 
REA contract provisions dealing with 
rural electric cooperatives and were, in 
general, inapplicable to commercial tele 
phone company borrowers. 


New REA Equity Requirements 

Another recent development at REA 
headquarters in Washington, D. C., sug- 
gests that REA is seeking to ease the 
equity requirements on telephone loans. 
These equity requirements have re- 
stricted cooperatives and some telephone 
companies in getting REA loans. Under 
a policy statement on the subject of 
“Equity Requirements for Telephone 
Loans,” issued Apr. 21, but only re- 
cently made public, REA Administrator 
Wickard recites the fact that rural 
telephone loans must be backed by sub- 
stantial equity capital on the part of 
borrowers because of the comparatively 
high risk factor involved. 

Now, such equity requirements by 
REA can be met in three ways: (1) 
Investment by the borrower in addition 
to the loan; (2) equity in existing tele 
phone plant, as in the case of an es- 
tablished telephone company, and (3) 
“the issuance of shares or certificates 
evidencing membership or other equity 
payments.” The last-named class would 
fit the needs of co-op organizations. 
Furthermore, the new policy says that 
where equity funds are to be supplied 
“through widespread participation of 
the subscribers,” equity capital shall 
not exceed $50 per subscriber. 

The text of the provision of the REA 
policy statement, especially applicable 
to co-op borrowers (although equally 
applicable to telephone company bor- 
rowers under some circumstances), is 
as follows: 
oi if the borrower owns or will 
acquire existing telephone facilities, 
recognition shall be given, in the de- 
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termination of the equity required, to 
the fact that the subscribers being 
served by these facilities in rural and 
in urban areas have thus indicated in- 
tent to use telephone service, and to 
this extent enhance the security of the 
proposed loan. 

“Where ownership and control of the 
borrower are widely distributed among 
subscribers and the equity funds are to 
be supplied through widespread partici- 
pation of the subscribers or applicants 
for service, the requirement of equity 


capital shall not exceed $50 per sub- 
scriber to be served by the loan. For 
this purpose, ‘subscriber’ shall mean 


each main station in those cases where 
one individual requires two or more 
main stations. 

“If the borrower has already received 
one or more loans from REA, the fol- 
lowing factors will be considered in de- 
termining the equity requirement for a 
subsequent loan request: 

“a.If the requested 
funds required to complete con- 
struction authorized by previous 
loans because actual construction 
costs exceed the original loan bud- 
get, no additional equity capital 
will be required for that portion 
of the loan. 

-If the requested loan includes 

funds to be used for new construc- 
tion or connection of new subscrib- 
ers, additional equity will be re- 
quired in connection with those 
funds, Determination of the equity 
required in these cases shall, un- 
less otherwise determined by the 
Administrator, be based on the 
equity requirements of the preced- 
ing loan unless the number of new 
subscribers exceeds 50 per cent of 
the total number of subscribers 
included in all previous loans, in 
which case a re-evaluation of the 
equity requirement shall be made.” 
(Italics supplied.) 


loan includes 


“ql 


Ilinois Bell Tax Brochure 

One of the most effective presenta- 
tions on the toll taken by federal and 
other taxes out of the telephone com- 
pany revenue dollar was contained in 
a recent brochure released by the IIli- 
nois Bell Telephone Co. This booklet 
of 12 pages, composed mainly of illus- 
trated charts, was originally designed 
for Illinois Bell management people. 


But the reaction was so noteworthy 
that more general distribution was per- 
mitted. Starting out with the over-all 
statement that taxes take 30 cents out 
of every dollar paid on the telephone 
bill, the 


pressed 


reader is immediately im- 
with the proposition that no 
other business is so heavily taxed, with 
the exception of tobacco and liquor. 

As a result, Illinois Bell shareholders 
received from their 
only 


investment in the 
one-fourth as much 
money as the company paid over to fed- 
eral, state and local government. Uncle 
Sam takes the lion’s share of this tax 
cut—almost half of the 50 million dol- 
lars in taxes directly imposed on Illi- 
nois Bell. Incidentally, this 
dollars (which 


business, 


50 million 


does not take into ac- 


14 





REA Approves $261,000 

For Texas Cooperative 

The Rural Ad- 
ministration approved a loan of 
$261,000 to Southwest Texas Tele- 
phone Cooperative at Dilley, Tex., 


Electrification 


on May 8 to expand and improve 


telephone service in rural areas 
of Frio, LaSalle and Dimitt coun- 
ties. 

The newly organized coopera- 
tive plans to use the REA loan 
to build 382 miles of new line to 
bring telephone service for the 
first time to 462 subscribers, and 
rebuild 15 miles of farmer-owned 


lines to furnish improved service 


to 60 present subscribers. Dial 
central offices for the system will 
be located at Artesia Wells, Mil- 


lett, and near Dilley. 

The completed system will pro- 
vide dial telephone service to 522 
rural subscribers over 397 miles 
of line. 

NOTE: 


loan to 


Announcement of the 
(Tenn.) Tele- 
(TELEPHONY, 
17, p. 18) actually was ap- 


Concord 
phone Exchange 
May 
proved on June 27, 1951, accord- 


ing to REA. 











from the 
subseriber and turned over to the gov- 
ernment by the company) marks an in- 
crease of 400 per cent in the company’s 
tax bill in the last two decades (10 mil- 
lion dollars in 1931 to 50 million dollars 
in 1951). These taxes took about a third 
as much money as Illinois Bell paid to 
its 40,000 about 
much if excise 
were thrown in. 


count excise taxes collected 


employes - half as 


customer-paid taxes 
For every share of Illinois Bell stock, 
the company’s profit was $9.19, but the 
$18.41—more 
The impact 


taxes 
the amount. 
of these heavy taxes on 


government 
than 


were 
double 
rates is also 
the 
In seeking higher rates to 


graphically Illinois 
Bell booklet. 
raise its profit, twenty years ago the 
company had to collect only $1.20 to 
profit $1.00. But today the 
company would have to raise its rates 


presented in 


increase 


by $2.20 in order to get a single dollar 
in additional net revenue after taxes. 
By way of comparison with other 
taxable items, the Illinois Bell booklet 
reminds the reader that a long distance 
subscriber, for example, is taxed more 
on his telephone toll call than he would 


be taxed if he bought furs, jewelry, 
luggage, cosmetics, or cabaret enter- 
tainment (all 20 per cent), and more 


than the 15 per cent rate on passenger 


fares and telegrams. Even the owner 


of a juke box gets off easier than the 


telephone subscriber in Illi- 
A juke box is taxed only $10 a 
year, while the average excise on each 
Illinois Bell telephone was nearly $17. 


average 


nois. 


The purpose of this booklet is simply 
to present facts about telephone serv- 
ice. It does not question the necessity 
of taxes. But it does show up, in strik- 
ing colors, the impact of such taxes on 
telephone business and all of its cus- 
tomers. 

After all it is the customer who has 
to pay. Last year in Illinois the tele- 
subscriber paid $3.00 a 
month for taxes on his telephone serv- 
if he did not realize it. 
of these taxes he pays directly, such as 


phone over 


ice even Some 


excises; some he indirectly 
taxes on the company’s 

But it is the sub- 
And it is a healthy 


thing for 


pays 
through the 
operating expenses. 
scriber who pays. 

and wholesome 
alerted to the 

much he 


him to be 
realization of just how 
Maybe after knowing 
he might take more of a personal in- 
terest in what he is paying for 
getting the 
Washington, D. C 


pays. 


and 


who is end product in 


.. and elsewhere. 


Uncle Sam in the Telegraph Business? 
During the Union 


strike, a good many people in the com- 


recent Western 
munications business, as well as out- 
siders, were surprised at page display 
which Western Union took in 
Washington, D. C., and New York 
financial and some other papers. These 
that the fed- 


ads 


advertisements contend 


eral government is sneaking into the 
telegraph business, because General 
Services Administration (GSA) _ has 
been using some of its own leased 
Wire services to transmit government 
messages. Western Union charged 
that the extent of this traffic is in- 


later the 
will be an 


creasing and that sooner or 


federal government actual 
competitor in 


The 


denial 


the telegraph business. 
other side of the 
from the GSA and a counter- 
charge that the Western Union adver- 
distorted the truth. This 
has no step into the 
middle of this 


story was a 


tisements 
writer desire to 
one, so he gives 
by GSA for 
General 


you 
what it 
Adminis- 
trator Jess Larson on May 7 declared 
that Western recent ads ham- 
mered unfairly on the theme that the 
government is competing with it. The 
GSA is. not government- 
owned telegraph facilities, he said. In- 
stated, “the GSA 
utilizes equipment and lines leased 
from the American Telephone & Tele- 
graph Co. and affiliated companies of 
the Bell System at filed rates approved 
by the appropriate 
missions.” 


(Please 


the explanation 


is worth. Services 


Union’s 


operating 


stead, he service 


regulatory com- 


turn to page 39) 
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AS IN MANHOLES can prove 
most serious if proper precau- 
tions are not rigidly considered. 
This hazard has been building up in the 
Independent telephone industry during 
the past few years as evidenced by the 
increased number of serious accidents. 


It is thought that the increase of gas 
leakage into telephone manholes may 
be due, at least in part, to the increased 
load on pipe line systems. This is prob- 
ably the result of many homes having 
been converted from coal to gas heat. 
Moreover, many artificial gas systems 
have been converted to natural gas. 


It appears that leakage is more fre- 
quent with natural gas. In addition, it 
is odorless and in most cases invisible. 


We recently learned of a serious ac- 
cident caused by a cable splicer taking 
a lighted blow torch into a manhole. 
This man was seriously burned and 
spent several months in a hospital. It 
is doubtful at this time if he will ever 
again be able to work. Another man 
was burned seriously by a gas explosion 
when he tried to operate a heater in a 
manhole. 

Needless to say, no open flames of 
any kind should ever be taken into a 
manhole. This restriction should in- 
clude blow torches, furnaces, heaters, 
lighted cigars, cigarettes, pipes or 
lights. When a light is required, al- 
Ways use an incandescent bulb pow- 
ered by a storage battery. Observance 
of these precautions may not, however, 
always prevent an explosion if gas is 
present, for a spark from a splicer 
testing may also ignite gas if the 
proper mixture is present to make it 
explosive. 

It is always best to play safe and, 
before entering any manhole in the city 
or near gas mains, make proper tests 
with an approved gas detector. If gas 
is found, repeat this test at regular 
intervals to make certain that gas is not 
entering the manhole in harmful quan- 
tities while the work is in progress. 

When gas is detected, the manhole 
should be properly ventilated before 
workmen are permitted to enter. Power- 
driven blowers are now available which 
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prove most effective in the ventilation 
of manholes. The proper use of these 
blowers will prove much cheaper than 
accidents and hospital bills. 


There are approximately 93,000 coin 
telephone stations in the Southwestern 
Bell territory, an increase of 33 per 
cent since VJ Day. There is presently 
one coin station to each 190 people in 
this territory. 


tecently a friend of the writer had a 
lay-over at an airport in a large town 
served by one of the larger Independent 
telephone companies and decided to call 
his elderly aunt who resided there. He 
had the aunt’s street address, but not 
her telephone number. He knew that a 
telephone was installed at this address, 
but did not know the name of the party 
under which it was listed. A long argu- 
ment with the operator and her super- 
visor developed the fact that the only 
way he could reach his aunt over the 
telephone was to send a messenger and 
this he refused to do. 

Determined to complete the call, he 
went into a telegraph paystation booth 
at the same airport and sent a message 
to the aunt, requesting her to call him 
at the public telephone number. The 
aunt called within a few minutes and 
advised him that the telegram had just 
been delivered to her by telephone. Now 
our friend is in a quandary as to how 
the telegraph company could deliver a 
telegram by telephone within minutes 
when the telephone company could not 
reach the same party over its own tele- 
phone system. 

This is the first case to come to our 
attention where the telegraph company 
was able to do a better job than the 
telephone company and we wonder why. 


From the beginning, linemen never 
have enjoyed doing the work of a 
“grunt” or groundman. However, oc- 
casionally, the lowly grunts are not 
available and the foreman of a gang 


will order linemen to grab a_long- 
handled digging set, dig a few holes and 
set a pole or two. 


One such foreman has given this age- 
old problem a modern twist on such 
occasions by yelling: “Come on you 
climbing boys, grab the tools of ignor- 
ance and get digging some holes.” 


Someone has said that our days are 
like identical suitcases: all the same 
size, but some people can pack more 
into them than others. 


Plastic cable splicing tents of vinylite 
are being field tested by the Pacific 
Telephone & Telegraph Co. in Port- 
land, Ore. These plastic tents are not 
as heavy as canvas, provide better 
working light and resist wind and 
water. It also appears that they may 
be cheaper and possibly longer lasting 
than those made of canvas. 


The Ford Motor Co. is considering 
a retirement aid program to counsel 
workers eligible for pension in five 
years on where to live, hobbies and 
entertainment. 


With the ten-cent paystation call be- 
coming general throughout the country, 
about the only place left where we may 
use the lowly nickel is in a parking 
meter. And we wonder how long this 
will last! 


We have received many favorable re- 
ports recently on the new telephone 
type dictation systems. With this ar- 
rangement, several offices or individuals 
have access to a central recording ma- 
chine by the use of special telephones 
and lines. 


It is reported that this system proves 
especially useful and efficient in hospi 
tals where the busy doctors dictate pa- 
tients’ clinical records while still fresh 
in their minds and without loss of 
valuable time. 
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And They Say It Can't Be Done 





Wadesville Telephone Co. officials 
include (left to right) KYLE 
RIGG, president; ROBERT HEAL 
JR., secretary-treasurer; VIRGIL 
WILLIAMS; CHARLES HEAL, devel- 
opment engineer; KENNETH BLAY- 
LOCK; EARL COX, and FRED DON- 
NER. Seated is LELA MAHLER, 
bookkeeper. 


Hoosiers Pitch In on Dial Conversion 


ROOF THAT MODERN 

rural telephone service can be 

had by a community that is 
willing to band together and 
share in the work and responsi- 
bilities can be found in Wades- 
ville, Ind., a town of 250, where 
on Apr. 5 the newly formed 
Wadesville Telephone Co. cut over 
to dial. 

The rehabilitation was the goal 
of a local campaign, sponsored by 
several leading citizens, to put 
across a “let’s help ourselves” 
program — including raising the 
necessary financing and doing the 
actual construction work. 

The residents of this little grain 
and livestock community, 16 miles 
from Evansville, wanted an im- 
provement in telephone service 
and pitched in to get it. Today 
the 250 persons who live along the 
town’s two or three elm-shaded 
streets enjoy service as good as 
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that in any of the nation’s largest 
cities. 

The new company now has 39 
miles of wire and cable on treated 
poles, and a modern dial office 
building housing the latest equip- 
ment, plus a capacity of 500 lines, 
a garage and storeroom. 

At present the number of cus- 
tomers on each line ranges from 
two to six. Full selective ringing 
is one of the features of the new 
system. The dial system repre- 
sents an investment of $45,000 by 
Wadesville citizens and subscrib- 
ers. The old telephone system, as 
one subscriber in the new com- 
pany stated, was of the “whoop- 
and-holler” class, and included a 
few subscriber-owned lines that 
limped into town on tottering 
poles of native timber. 

The Wadesville telephone ven- 
ture has come a long way since 
the prewar days when Bill Wolf 


operated the old switchboard in 
rented lodge hall quarters. When 
the building was sold, a new loca- 
tion had to be found. Even then, 
the townspeople got together, 
bought a lot, and built a four- 
room house of concrete blocks, for 
which each subscriber paid $8.00 
a year into a building fund, for 
over two years. 

When the old system proved in- 
adequate, the subscribers met in 
March, 1950, and changed their 
former unincorporated company 
into the Wadesville Telephone Co., 
Inc., a mutual, non-profit organi- 
zation. 

Immediately the new group be- 
gan to study costs of new central 
office equipment and outside plant 
facilities. Indiana Bell Telephone 
Co. offered advice through Noah 
Brower and J. Woodrow Mitchell, 
both of the connecting company 
department, and Max Lewis, man- 
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At right: The com- 
pact, neat-ap- 
pearing commu- 
nity dial office 
building houses 
the new equip- 
ment, a storeroom 
and maintenance 
truck. 































Operator of the 
old, antiquated 
switchboard was 
MRS. ANNA 
WEATHER - 
HOLT, whose hus- 
band, FRANK, 
helped her when 
he was not teach- 
ing in the Wades- 
ville school. 





M. O. STALLINGS, 
construction su- 
perintend- 
ent, made prelim- 
inary tests of the 
new dial equip- 
ment on the day 
that an extensive 
outside construc- 
tion program was 
completed under 
his supervision. 


ager of the Evansville exchange. 
Arrangements were made with 
Indiana Bell Telephone Co. for 
that company to meet the Wades- 
ville facilities with the Bell’s 
service line from Evansville. 

Southern Indiana Gas & Elec- 
tric Co. and the Public Service 
Co. of Indiana also cooperated by 
granting the use of poles on a 
rental basis. 

Individuals loaned their savings 
in amounts ranging from $100 to 
$2,000 each, and the local Farm- 
ers Bank & Trust Co. added 
strong financial support. 

sut it has taken the determina- 
tion and enterprising spirit of 
the people of Wadesville to get 
the big job done, ever since the 
meeting in Fred’s restaurant 
when support for the new project 
was promised. Subscribers have 
cooperated by agreeing to buy the 
dial telephones, and demonstrated 
their confidence by signing up 150 
strong, which is 30 more than the 
number under the old set-up. 





How to Save 
$10,000,000,000 

The Committee for Economic 
Development has made a search- 
ing study of the President’s pro- 
posed budget. It finds that the 
$10,400,000,000 cash deficit 
which is indicated can be elim- 
inated without raising taxes or 
damaging the security programs 
in any way. 

First, the Committee says, actual 
expenditures for military func- 
tions of the Defense Department 
and for foreign military aid will 
lag at least $3,500,000,000 behind 
the President’s estimate of $58,- 
000,000,000, ‘‘even assuming 
adoption of the whole Presidential 
program.” 

Second, it observes, another 
$4,000,000,000 can be saved by 
eliminating waste and inefficiency 
in the military programs. 

Third, it recommends that about 
$2,800,000,000 be cut from the 
$26,700,000,000 proposed for 
other than military and foreign 
aid expenditures. 

Other studies of the budget, 
even though they differ over some 
details, also indicate that the bud- 
get can be cut in the neighbor- 
hood of $10,000,000,000 without 
harming the national security.— 
Industrial News Review. 


























change from manual to dial oper- 

ation is motivated primarily by a 
desire to improve and expand service 
and to effect a reduction in operating 
costs. All too frequently, we think of 
reducing operating costs only in terms 
of the elimination of traffic personnel 
and salaries and overlook other savings 
that can be realized from proper dis- 
tribution of the traffic load over the 
various dial boards that are placed in 
service at the time of conversion. 


Te CONVERSION of any ex- 


Failure to properly distribute traffic 
through number assignment can result 
in unnecessary expenditures that may 
offset a portion of the savings to be 
realized from a reduction or elimination 
of traffic salaries. We would, therefore, 
like to discuss the dial number assig‘n- 
ment and, if possible, offer a few solu- 
tions to the problems involved in this 
operation. 

The Independent industry, almost 
without exception, has followed the 
practice of assigning the lower num- 
bers in the manual multiple to business 
establishments. This practice has been 
prevalent primarily in the smaller ex- 
changes, but it is also to be found in a 
number of larger manual offices. In 
most instances, this particular practice 
has not worked too great a hardship 
on the operating force due to the fact 
that the line lamp and answering jack 


A Balanced 


Dial Number Assignment 
Prevents Costly Additions 


By P. E. LE BLANC 


Traffic Engineer 
Southwestern Associated Telephone Co. 


Other objectives in dial number assignment are (|) balanced 

distribution of originating and terminating traffic throughout 

the dial boards and (2) best service possible to all customers. 
Gives formula to attain these objectives. 


in the various dial 
lead to unnecessary costly 
addition as well as an inferior grade of 
service from the dial central office 
equipment. 


balanced condition 
boards and 


To illustrate this point, let us assume 
for a moment that we have a three- 
position magneto switchboard with each 
line having its individual drop. 
If we follow the practice of assigning 
the lowest numbers possible to business 
firms, obviously that portion of the board 


own 


the close of the normal business day. 
It is quite apparent that such an un- 
balanced condition would not only have 
a detrimental effect on the service, but 
would certainly fail to take advantage 
of the additional positions available to 
handle traffic from the 
An identical situation will occur in your 
dial exchange unless the various types 
of subscribers’ lines are equally dis- 
tributed throughout the dial boards. 


business lines. 





All of us have experienced the same 
is multiple throughout the board, mak- 





where the low numbers appear would customer reaction to dial number as- 
ing it possible for all of the operators have to handle all of the calls originat- signment. Our business customers usu- 
to handle originating traffic from any ing from the business lines. This portion ally request that they be allowed to 


line in the exchange. Should this prac- 
tice be carried into the assignment of 
dial numbers, it can 


of the board would experience a serious’ retain the same number with dial serv- 
overload during business hours and _ ice that they have previously enjoyed 
would be practically void of traffic at when the exchange was manually oper- 


result in an un- 
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ated, and occasionally they request that 
their telephone number identical 
with their residence or business address, 
postoffice box number, license number, 
other combinations that they feel 
will make it easier for themselves and 
their customers to remember. 


be 


or 


Any attempt to include the customer’s 
manual number in the new assignment 
may very easily place us in a position 
of discriminating in favor of one busi- 
ness firm over another, and this most 
certainly is a pitfall that we are 
anxious to avoid. Our first job in dial 
number assignment, therefore, is to sell 
the customer on the advantages to be 
derived by him from a technical ap- 
proach to the number assignment. 


In connection with this selling job, 
we should point out to the customer 
that he will experience the best possible 
grade of service from the dial equip- 
ment if the numbers are distributed 
throughout all of the equipment instead 
of being grouped into a single segment. 
It might also be helpful to explain that 
each and every subscriber will have 
his number changed at the time of 
conversion and, as a result, everyone 
using the'new dial system will have to 
obtain the number from his directory. 
The objective in the dial number as- 
signment is to realize an equal balance 
or originating and terminating traffic 
throughout the dial boards. The fol- 
lowing is a formula that may be used 
to attain this objective: 


(1) Determine the number of main 
stations in service in the various serv- 
ice classifications, such as_ business 
lines, residence one-party, two-party, 
four-party, eight-party, and  multi- 
party. 

(2) Divide the total number of main 
stations in each classification by the 
number of hundred-line boards that are 
to be installed. The result will be the 
desired number of each type of service 
that should be assigned in the various 
boards. This generally is the objective 
distribution for our new dial exchange. 
It will be advantageous at this point to 
develop a distribution sheet that will 
reflect the total assignment by 
of service in each dial board. 
Figs. 1A and 1B.) 

(3) Should the exchange be on the 
basis of terminal per station, this same 
distribution should be developed for 


the line finders and the connector 
boards. 


class 
(See 


The actual number assignment should 
be made in the following order: Assign 
emergency numbers first, then rotary 
groups, 
and 


business lines, residence lines, 
Certain preferential 
be given in the se- 
lection of individual connector numbers 
for emergency lines, rotary groups, 
and business subscribers. When assign- 
ing emergency lines, we should endeavor 
to assign a combination of low digit 
numbers. 
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paystations. 
treatment should 


We include such agencies as 
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Fig. 


the Police and Fire Departments, am- 
bulance services, and the like, in the 
emergency classification. 

In order to properly assign the dial 
numbers in the rotary we 
should determine the various subscrib- 
that require sequence or rotary 
service and take particular precaution 
to allow room for future growth in each 
of the number sequences. Should the 
exchange have a board or boards desig- 
nated for rotary service only, it is ad- 
visable to prepare a rotary assignment 
sheet and indicate working lines, lines 
reserved for future use, and those not 
assignable that are used for test pur- 
poses. It 


groups, 


ers 


is also advantageous to use 
a color code for the various types of 
service assigned in the rotary board, 


such as, PBX, inter-communicating, 
PABX, and consecutive groups. 
(NOTE: See Fig. 2. In this illustra- 


tion it is impossible to show colors to 
designate the various types of service; 
however, in Fig. 2 we have used line 
codes. ) 
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When 


bers, 


assigning business line num- 
attempt should to 
provide the customer with a good com- 
bination of digits in each of the various 


boards, for example, 2255, 3366, 2151. 


an be made 


The objective, of course, is to furnish 
them with that may 
remembered easily by their customers. 


combinations be 


In the assignment of residence sub- 


scribers’ lines, no particular prefer- 
ence should be given. Any attempt 
along this line again may result in 


some of our customers feeling that they 
have been discriminated against in the 
number assignment. 

Precaution should be taken to be cer- 
tain that your paystation numbers fit 
into the national paystation numbering 
scheme; that is, their assignment will 


be either in the 9000 board or a 900 
board. 
In order to eliminate confusion in 


conjunction with the assignment, it is 
advisable to arrange for the line finder 
and connector assignment to be made 

(Please 


turn to page 40) 
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Colorado Conference 





Economic Hea 


Comes 


By H. D. FARGO JR. 


LL WHO ATTENDED the Spring 
Conference of the United States 
Independent Telephone Associa- 

tion on May 8 and 9 at the Broadmoor 
Hotel, Colorado Springs, Colo. — and 
there were close to 100 more than the 
350 registered—seemed to agree on two 
points: (1) The program was well 
balanced and very worthwhile; (2) the 
site was an enchanting spot where, as 
Clyde Bailey expressed it, “vitamins 
abound in their natural state and not 
alone in the drab capsules of the corner 
apothecary.” 


Several needs were filled: The hunger 
for first-hand information on industry 
problems; the thirst for news; the de- 
sire to renew old friendships; and, this 
being an election year, the urge to dis- 
cuss political candidates and their qual- 
ifications. 

President L. W. Hill opened the ses- 
sions and talked on “The Independent 
Telephone Industry in Changing 
Times.” He referred to the seizure by 
the federal government of one of the 
largest groups of American industry, 
stating that such action, if not effec- 
tively challenged, will ultimately affect 
segments of small business which rep- 
resent a vitally important part of the 
national economy. 


“Small business,” he said, “comprises 
a segment of importance in our own in- 
dustry. We have about 5,500 Independ- 
ent companies operating 11,000 
exchanges serving °*3 of the geo- 
graphical area of the United States... 
with 814 million telephones. Ten thou- 
sand of our exchanges have less than 
500 telephones. Our companies have an 
aggregate investment amounting to 
about $1% billion and annual operating 
revenues of more than $'% billion. It 
has been estimated that these companies 
(Independent) have 100,000 stock- 


holders.’ 


Hill stated that the economic climate 
for small business must be kept health- 
ful. He drew attention to the important 
part played by the USITA in a number 
of activities for the purpose of protect- 
ing the interests of the Independent 
telephone companies and particularly to 
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preserve the small exchanges in the 
fullest possible vigor. 

He urged that all companies, when 
submitting applications to the NPA 
Communications Equipment Division on 
Form NPAF-117, pay particular atten- 
tion to the requirement that a state- 
ment in support of the need for the 
requested materials accompany the ap- 
plication. He said: “If your company 
is having pressure brought to bear by 
civic and business groups, or if the 





CLYDE S. BAILEY, USITA executive vice presi- 
dent, reported on association activities at the 
spring conference. 


project is required in order to extend 
service to defense or defense related 
activities—including defense housing- 
or to an area producing farm products 
in sizable quantities, it should draw 
attention to these factors in the state- 
ment accompanying its application.” 
Other matters covered by President 
Hill dealt with the amendment in the 
Defense Production Act exempting tele- 
phone companies from the rate increase 
notice requirements of the act; proposed 
legislation to minimize the cost to tele- 
phone companies of pole relocations ne- 
cessitated by federal highway improve- 
ments, and the desirability of seeking 
amendments of the FCC rules requiring 
telephone companies which provide mo- 


Ith of Small Business 
First, USITA Executives Told 


bile radio-telephone service for their 
own vehicles to make, at the same time, 
a public offering of this type of service. 

“What’s Doing in Toll Compensa- 
tion?” was the subject discussed by E. 
M. Blakeslee, president, Associated 
Telephone Company, Ltd., Santa Mon- 
ica, Cal., and chairman, USITA Toll 
Compensation and Settlements Commit- 
tee. He gave a history of what has 
already been done since 1942 in ob- 
taining increases in toll compensation 
and said: “There have been no in- 
creases in the compensation schedules 
subsequent to those which occurred in 
1946 but, as I stated to you in my 
report at Greenbrier just a year ago, 
there had been an increase in toll com- 
pensation to the Independents based on 
the 1950 volume of toll business of ap- 
proximately 60 million dollars. Of this 
total, 33 million dollars was the out- 
growth of volume increase in the busi- 
ness interchanged, 8 million dollars 
resulted from increases in the intra- 
state toll rates applied for and received 
by Bell System companies in 46 out of 
the 48 states, and 19 million dollars 
was occasioned by these increases in toll 
compensation to which I have already 
referred.” 

Blakeslee reported that the Toll Com- 
pensation and Settlements Committee 
had retained Lewis T. Hayner, consult- 
ing engineer, Chicago, Ill., to develop 
and seek out information and data on 
the cost of rendering toll service which 
would be acceptable to and satisfy Bell 
System representatives as to the justifi- 
cation for additional toll compensation 
and the amount thereof. He told of two 
questionnaires having been sent out— 
one in September, 1951, and the latest 
on Jan. 16, 1952. It was determined to 
make a selection of approximately 250 
study exchanges. 


‘ 


““Now obviously,” said Blakeslee, “our 
engineer cannot visit and personally 
analyze the results of operations of 
some 250 exchanges spread far and 
wide throughout this nation. This is 
where you come in. A draft of the 
instructions to be followed in making 
cost studies is practically complete, to- 
gether with the associated forms. These 
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instructions will be sent out before the 
end of this month. The committee 
earnestly solicits the wholehearted re- 
sponse and assistance of every company 
to which this questionnaire will be di- 
rected; and the owners of those ex- 
changes solicited for further analysis 
will be expected to contribute both time 
and effort in aiding the committee in 
arriving at its declared objective.” 

Clyde S. Bailey, USITA executive 
vice president, performed in his custo- 
mary, capable way in bringing the audi- 
ence up to date on Washington happen- 
ings. In reviewing the activities of the 
FCC, he reported on the Katz anti- 
gambling tariff case, the interstate toll 
rate case and the theater television 
case. 





Photographed with USITA President L. W. HILL 

(right) of Tarboro, N. C., is DILMAN M. K. 

SMITH of Princeton, N. J., speaker at the 
Broadmoor conference. 


Bailey related that the association 
has filed a formal petition with the com- 
mission requesting frequency assign- 
ments in the radio spectrum for com- 
mon carrier telephone service. Hearings 
are not likely, he said, until sometime 
in the late fall of this year. 

The speaker named the 15 regular 
committees of the association and paid 
tribute to the hard-working telephone 
executives and employes who are con- 
tributing their time and talents in seek- 
ing to elevate higher and higher the 
service standards of Independent com- 
panies. 

He reviewed pending legislation such 
as the anti-gambling bills, the Rogers 
Bill aimed at eliminating Section 
2(b) (2) of the Communications Act, 
which exempts purely intrastate tele- 
phone companies from full jurisdiction 
of the FCC), the Minimum Wage Bill, 
and the McKellar-Davis Highway Bill. 

Bailey closed with a summary of gov- 
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This threesome photographed at the USITA Executives Conference is, left to right, DONALD C. 
POWER of New York City; E. M. BLAKESLEE of Santa Monica, Cal., and FRANCIS X. WELCH, 
TELEPHONY's Washington editor. 


In attendance at the USITA meeting were, left to right, RODNEY M. COGGIN of Warsaw, Va.; 
B. L. FISHER of Martinsville, Va.; CHARLES CADWELL of Chicago; ROBERT WISEMAN of 
Galion, O.; H. D. FARGO JR., TELEPHONY's president; D. O. HOOD of Medford, Ore.; WALTER 
DAKIN of Madison, Wis., and FRANK G. LaPRADE of Martinsville, Va. 
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These representatives of Mutual Telephone Co. of Honolulu, T. H., at the USITA spring conference 
are, left to right, GEORGE PALMER, company treasurer; J. BALLARD ATHERTON, president, and 
EARL GALDEIRA, assistant to supervisor of plant staff operations. 
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Only Cook 







- CENTRAL OFFICE PROTECTORS 


Grounds Lightning & High Potential Dischargers 


Detects & Automatically Grounds Out Sneak 
Currents 


Sounds the Alarm Automatically 


Visually Indicates the Trouble Pair 


Self Restores the Heat Coil Circuit 


Establishes a Convenient Test Position & Service 
Observation 


Furnished in connection with Dowel Fuses when 
required 


oeooodo8 


) Built on %” centers for compact vertical or low 
ceiling installations 
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Heat Coils are as conveniently renewed as a 
Mazda Lamp 








)} The Sealed Carbon Arrester Blocks short out 
' and ground out safely when subjected to a 
heavy or sustained load 


BE SURE 





mee. 00 ALL THESE THINGS 





Furnished in three basic types: 


105 3800 


to fit every requirement. 





Only Cook Central Office Protectors 
Have 50 YEARS Service Record 


BE SAFE 


and Specify Only 
Cook Central Office Protectors 
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ernment trends. He said, “‘The green 
lawns of American free enterprise are 
rapidly being overrun by the unwelcome 
weeds of a centralized government. The 
office-holders elected at the polls and 
bureaucrats appointed by them seem to 
possess intellectual processes that know 
only how to spend, never to conserve. 
For 20 years these people, who are liv- 
ing on the public payroll, have treated 
our national economy as if it were per- 
manently disabled never to completely 
recover. They have prescribed foot sup- 
ports here, braces there, public housing, 
public medicine, subsidized electric serv- 
ice, subsidized telephone service; they 
have prescribed the darndest conglom- 
eration of indiscriminate government 
vitamin pills . all paid for by the 
sweat of the brow of the American tax- 
payers and all concocted out of the 
questionable political and economic nos- 
trums of disbelievers.” 

The delegates were fortunate in hear- 
ing an entertaining address by Dilman 
M. K. Smith, vice president, Opinion 
Research Corporation, Princeton, N. J., 
his subject being “Teaching Joe Doaks 
the Economic Facts of Life.” 

His laid great emphasis 
on the value of good public relations, 
asserting that keeping customers and 
employes sold is a continuous job. Smith 
expressed the thought that a _ vast 
amount of the good which should be 
derived by management through various 
employe welfare programs is lost simply 
because the reason back of these plans 
and the benefits accruing therefrom 
have not been given clearly or often 
enough. 


discussion 


There is a colossal ignorance con- 
cerning economic facts and the funda- 
mentals of the American free enter- 
prise system, according to Smith, which 
should be corrected by management and 
can be with suitable 


there are many. 


means, of which 
Management, Smith said, must ask 
itself, “Does anybody listen, does any- 
body learn, what approaches get re- 
sults?” The evidence is at hand that 
people do listen. Of all the means of 
communications tested, such as employe 
meetings, foreman training courses, 
letters to employes, interpretive plant 
tours—all of these communications de- 
vices are highly successful attention- 
getters. Not only is good attention paid 
to them by employes, but a very high 
degree of credibility is placed in the 
statements of management concerning 
things in the field of economics, the 
speaker pointed out. 
Where Do We Go From 
Here” was the subject of an address by 
Donald C. Power, president, General 
Telephone Corp., New York City. Power 
traced the rise in the nation’s tax bill, 
citing that in 1890 the total of all gov- 
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In this group photographed at Colorado Springs are, left to right, W. W. EGE of Glassport, Pa.; 
THOMAS W. McMAHON of New York City; Mr. and Mrs. EARL GALDEIRA of Honolulu; THOMAS 
A. BOYD of New York City; FRANK DAVIES of Long Beach, Cal., and EDWARD S. GEORGE of 


Milltown, 


ernment expenditures was 850 million 
1940 it had risen to 18 
billion dollars and the estimated total 
government expenditures for 1952 is 
103 billion. Expressed in terms of per- 
centages, in 1890 about 5 
national repre- 
sented by government expenditures; in 
1929 government took 9.8 per cent of 
the gross national income; in 1941, 22.9 
per cent; in 1946 about 18 per cent, and 
indications that in the immediate 
future it will be about 30 per cent. 


dollars; by 


per cent of 


the gross income was 


are 


N. J. 

Power said that ‘“‘the great bulk of 
expansion in a telephone utility does 
not come from retained earnings and 


profits, but from and 


financing. 


equity debt 
But, nevertheless, adequate 
retained earnings and profits are neces- 
sary to effect these financings on a sat- 
isfactory basis. The impact of increased 
taxes is borne by a telephone utility 
until it can relief through rate 
increases. Generally speaking, rate in- 
creases of this 


(Please 


obtain 


nature are not retro- 


turn to page 41) 





Aerial view of the Broadmoor Hotel, Colorado Springs, Colo., site of the recently held USITA 
Executives Conference. 
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The Little “Motion” That Always Carries 





THE NORTH ELECTRIC MANUFACTURING COMPANY 


, Originators of ALL RELAY Systems of Automatic Switching ey 





A costly formula in modern telephony is . . . 


MOTION > WEAR == WASTE in maintenance, repairs and lost 
revenue. A single mechanical failure on this call, another on that 
call, multiply into a system that will not carry the potential traffic 
on which your earnings are based. 


That is why motion is reduced to a practical minimum in North 
systems where switching is entirely by relays. The simple contact 
action shown above, represents the maximum motion required on 
any North telephone relay. The wear involved is so minute it cannot 
be expressed in measurements, although one such armature mo- 
tion may relay a dozen circuits simultaneously. 


Add all of the action required to find and connect a line in a 
North system and you still have an insignificant total possible wear 
factor. That's one reason why every signal set in motion in a North 
system always carries through to complete a revenue earning call 
instead of a cost-building service call. It will pay you to get the 
full facts about 


NORTH ALL-RELAY TELEPHONE EXCHANGES 








601 South Market Street, Galion, Ohio, U.S.A. 
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Tape Perforators (such as above) are key to economies provided 
by Strowger Automatic Toll Ticketing equipment—shown (right) 
at Sunland, California. Whether your short-haul toll service in- 
volves a large metropolitan area, a single direct dial-controlled 
exchange, or a network of small automatic exchanges, we can 
supply toll ticketing equipment to meet your needs. 








orshaul toll network... 


MITIC TOLL TICKETING 
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Strowger Automatic Toll Ticketing equipment 
will speed up your short-haul toll service 
-make it pay better! 


This equipment completes subscriber-dialed toll calls 
directly to subscribers in distant exchanges. 
Perforators record full data on each completed call 
by code-punching a paper tape. 

Individual toll tickets may be printed automatically 
from the tape, 

or punched cards may be prepared 

which permit mechanical accounting and billing 
and automatic computation of traffic data. 

In either case, you make /mportant savings! 


Strowger Automatic Toll Ticketing has proved successful 
during years of actual service 

in the Chicago and Los Angeles areas. 

It can be equally successful in your area. 

Write us today! 

Our engineers will be delighted to discuss 

applying this equipment to your short-haul toll network 
so that you, too, may enjoy its far-reaching economies. 











Originators and Developers of the Strowger Step-by-Step “Director’’ for Register 
Sender-Translator Operation . . . Machine Switching Automatic Dial Systems 
Makers of Telephone, Signaling and Communication Apparatus . . Electrical Engineers, Designers and Consultants 














Export Distributors: International Automatic Electric Corporation 
1033 West Van Buren Street, Chicago 7, U. S. A. 





















































Laurel Hill (N. C.) Independent 
Rate Increase Authorized 

North Carolina 
on May 9 authorized Laurel Hill Tele- 
phone Co. to increase its rates by an 


Utilities Commission 


estimated $4,678 a 
raise extra 


order to 
debts and 


year in 
income to meet 
pay rising expenses. 

The commission the 
would the company to earn a 
6.31 per cent return on its investment. 


said increase 


enable 


The company has approximately 250 
customers and is equipped with a dial 
exchange. 

The new monthly rates are: Business 

$6.50 for one-party; $5.50 for two- 
party; $5.00 for four-party, and $5.00 
for multi-party Residence— 
$4.50 for $4.00 for two- 
party; $3.50 for four-party, and $3.00 
for multi-party service. 


VV 


service. 
one-party ; 


Colorado Increase of $5,579,412 
Approved for Mountain States 

Colorado Public Utilities Commission 
issued an May 6 granting 
Mountain Telephone & Tele- 
graph statewide rate increase 
amounting to $5,579,412 annually (TE- 
LEPHONY, July 14, p. 30). 

The increase becomes effective after 
the company revises its rate schedules 
upward and submits them to the com- 
mission for final approval. 
the expected effective date. 


order on 
States 


Co. a 


June 1 is 
Joseph W. 
Hawley, chairman of the commission, 
said the increase amounts to 19.95 per 


cent. Mountain States company had 
asked for a 30 per cent increase. 
Andrew Horan, Colorado manager 


for the company, expressed official dis- 
appointment that the increase failed 
to match company requests for 7 mil- 
lion dollars in added revenue yearly 
He acknowledged that the 
increase will be applied to every tele- 
phone customer in the state and said it 
was probable the 


in Colorado. 


rate at paystations 
in Denver and other population centers 
would be increased from the traditional 
nickel to 10 cents. 

The 


drawn on a 


28 


commission’s order — the first 


statewide basis—resulted 


from a ruling of the state su- 
the state 


telephone 


recent 


preme court giving agency 


power to regulate 
throughout the state, even in home- 


rule cities (TELEPHONY, Apr. 19, p. 28). 


rates 


Hawley and the other two commis- 
sioners, John H. Winchell and Ralph 
C. Horton, said the federal income tax 
on the rate increase will be 52 per cent 

or $2,901,294. They said state and 
city taxes and other considerations will 
permit the 
45.79 


increased 


company to retain 


cent out of 


only 
every dollar of 
$2,554,816. 

The company had asked a rate based 
on a new reproduction cost less depre- 
ciation valuation as of Jan. 31 amount- 
ing to $88,524,000. 

The instead adopted a 
rate base as of Jan. 31 of $58,568,550. 

The company requested a rate of re- 
turn on 


per 


revenue, or 


commission 


its investment on an original 
base of 8.20 per cent. The 
commission cut this to a 6.35 per cent 
rate of return, saying it felt this was 
an adequate the 


cost rate 


yield on invetment. 


Commission Chairman Hawley said 
the schedule has been 
20 days 


schedule 


“suspended” for 
that a hearing on the 
will be held May 27. If no 
major protests are filed, the rates will 
go into effect 


and 


“early in June,” said 
Hawley. 

The increased rates, if granted, will 
be the first allowed the company since 
late in 1947. 


Vv 


New York to Include Pension 
Costs in Determining Rates 

New York Public Service Commission 
announced on May 7 a new policy under 
which pensions paid to retired em- 
ployes of companies under its jurisdic- 
tion may be added to other operating 
expenses as a base for rates. 

The could not estimate 
how much, if any, increase in consumer 
rates would result from the new policy, 
which 


commission 


is to become effective next Jan. 
1, but will be retroactive to last Jan. 1. 
Among other fields coming under the 
commission’s jurisdiction, there are 127 
telephone and telegraph companies. 


The New York first de- 
cided to allow pension costs to be added 
to current operating 
back as Mar. 9, 1950, 
Spencer B. 


commission 


far 
Commis- 


expense as 
when 
sioner Eddy wrote in an 
official opinion: ‘“‘Employe pensions can 
no longer be regarded as gifts or fa- 
but must be part of 
employes’ compensation and allowed as 
current operating expenses.” 


vors, treated as 


Following two years’ study of de- 
tails, the commission has now ruled that 
“all costs of a reasonable pension plan 
not provided heretofore will be allowed 
as operating expenses in 


rates.” 


determining 


Determination as to whether the pen- 
sion plan is “reasonable,” it indi- 
cated, will depend largely on whether 
the plan 
internal 
purposes. 


was 


is acceptable to the federal 


revenue commissioner for tax 


“Ordinarily,” the commission ruling 
declared, ‘“‘a utility will not be permitted 
to spread over a period of less than 10 
years’ that 


pension costs which are considered to 


provision for portion of 
arise from service prior to the date at 
which future 
payments had been commenced or shall 
hereafter be commenced. The particular 


provision for pension 


period is to be determined in each case 
with due regard to the financial burden 
involved.” 


In some cases, Commissioner Eddy 
explained, no added burden would be 
placed upon the consumer. Many labor 
agreements, he said, would provide for 
the current pay 
envelopes in exchange for more com- 


pany contributions to the pension fund. 


Dial Rates to Apply After 

Conversion O.K.'d in Wisconsin 
It is reported that Wisconsin Public 

Service 


less cash increase in 


Commission has approved a 
rate increase for Viroqua Telephone Co. 
to apply upon conversion of the ex- 
change to dial. 

authorized the com- 
pany to plan for higher earnings on an 
enlarged rate base resulting from im- 
provements now planned or under way, 


(Please 


The commission 


turn to page 32 
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In a few minutes you can see for yourself 


what International Trucks have that no other 
trucks can give you. 

You need only visit an International Truck 
Dealer or Branch. There you'll get the facts on 
the lower operating and maintenance costs, and 
longer truck life you get from the International 
Truck engineered for your job. 

A few minutes will pay off in years of better 
truck performance. So stop in soon. 


INTERNATIONAL HARVESTER COMPANY - CHICAGO 


international Harvester Builds McCormick Farm Equipment and Farmall Tractors . 


INTERNATI 


MAY 24, 1952 


Check these exclusive advantages 

of Internationals: 

@ All-truck engines—exclusively for truck work—built in the 
world’s largest truck engine plant 


@ The ‘“‘roomiest, most comfortable cab on the road the 
Comfo-Vision Cab designed by drivers for drivers 


Super-steering system—more positive control, easier han 
dling and 37° turning angle. 


Traditional truck toughness that has kept International 
first in heavy-duty truck sales for 20 straight years 


@ 115 basic models . . . everything from ¥2-ton pickups to 
90,000 Ib. GVW ratings. 


America’s largest exclusive truck service organization. 


. . Motor Trucks . . . Industrial Power. . . Refrigerators and Freezers 


Noi TRUCKS 


More than One Million Now on the Road 


Model L-120, 127 inch wheelbase, special 
utility body, 5,400 pounds GVW. 
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Putting telephone wires 
In their proper place 


Ideally, every new home in America 
should have built-in telephone facilities. 
Concealed telephone wiring is as desirable 
as concealed electric wiring. 


So it’s important to remind architects, 

builders and people who are having homes built 
that telephone raceways can only be installed 
during construction, and must therefore 

be planned for in advance. 





as fundamental as 


interior trim... 


a little 
planning 


adds a 
lot of 
charm 


as fundamental as 


I, itehen cabinets... 


RES. TELEPHONK SYS TEN 


the 

“inside story” 
of 
handsome 





Walls look their handsome best when wires are 
run inside them. And it's easy to have concealed 
telaphone wiring in any room of your new home 

Just mark on your floor plans the places where 
you want telephones. Your puilder will pul tele 
phone outlets at these spots and connect them with 
inexpensive pipe or tubing These hitiden passage — 
ways will keep wires concealed when telephones are 
instalted later on 


e 
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“PLANNED FACILITIES” advertising not only talks 
about telephone raceways, but also offers as 
“eye-catchers’’ good ideas for home construction 
details. Some recent national trade and consumer 


advertisements are shown here. 
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but said it would set specific rates later. 

The commission said it would allow 
earnings of about $12,500 a year, or an 
amount equal to 6.5 per cent on its rate 
base. Currently it is earning at the 
rate of about $7,700. 


Vv 


Approve Additional Revenue 
For Kansas Independent 

Riley (Kan.) Rural Telephone Co. 
ym May 7 was granted permission to 
increase rates to produce additional 
annual revenue of $2,832 by the Kan- 
sas Corporation Commission. 

Present annual revenue is about $6,- 
000. Jeff Robertson, commission chair- 
man, said the company had asked for 
an increase of $4,300 a year, which 
would have doubled present telephone 
rates for some of the company’s 369 
subscribers. 


Vv 


SW Associated Buys Five 
Independent Exchanges 

Southwestern Associated Telephone 
Co., Dallas, Tex., announced on Apr. 
29 that it has bought the Springhill 
Telephone Co., Springhill, La., from 
its owner, J. E. Shultz. In addition to 
the Springhill exchange, the Springhill 
properties include the exchanges at 
Taylor, Ark., and these Louisiana 
towns: Shongaloo, Cullen and Sarepta. 

The total increase to Southwestern 
Associated amounts to more than 1,600 
telephones. 


Vv 


Grant Rate Increase to 
Kalida (O.) Independent 

Ohio Public Utilities Commission on 
May 5 granted the Kalida Telephone 
Co. a rate increase of about 50 cents a 
month to all its 324 subscribers (TE- 
LEPHONY, Sept. 15, p. 30). 

The commission said the rate increase 
will bring in about $1,755 additional 
annual revenue. It approved the order 
after a brief hearing. No one appeared 
to oppose the increase. 


Vv 


Pennsylvania Bell Hearing 
Dates Set for Rate Request 

Pennsylvania Publie Utility Commis- 
sion on Apr. 28 fixed hearings for May 
14-16 to consider a proposed $31,703,- 
600-a-year rate increase by the Bell 
Telephone Co. of Pennsylvania (TE- 
LEPHONY, Jan. 19, p. 34). 

Chairman Harold A. Scragg said he 
will preside at the hearing opening 
and will assign all available commis- 
sioners to sit with him. 

The increase, largest ever sought by 
a Pennsylvania utility, was originally 


32 





filed to go into effect on Mar. 7. The 
commission, however, ordered the raise 
suspended for six months to Sept. 7 
pending an inquiry. 

The increase would raise most resi- 
dence telephone rates about 50 cents a 
month and increase the nickel pay sta- 
tion charge to 10 cents. 


Vv 


Chicago Judge to Rule June 9 
On Illinois Bell Rate Case 

Judge James J. McDermott on May 
15 deferred a decision on an appeal of 
Illinois Bell Telephone Co. from an 
order of the Illinois Commerce Commis- 
sion last December (TELEPHONY, Dec. 
22, p. 28), denying the company a 
$22,800,000 annual rate boost. Judge 
McDermott, at the conclusion of oral 
arguments, said he would announce his 
decision on June 9. 

The issue already had been tried be- 
fore Judge Charles A. O’Connor in 
Kane County Circuit Court, but the 
company also filed the same appeal in 
superior court in Chicago. Judge Mc- 
Dermott had ruled that his court had 
jurisdiction over all appeals because 
an appeal by the city of Chicago in his 
court was filed before the company filed 
its appeal in Kane County. 

Judge O’Connor ruled that the com- 
mission erred in denying the rate’ boost, 
but his order has been stayed by Judge 
Harry C. Daniels, also of Kane County 
Circuit Court, until the Illinois Su- 
preme court can hear the case. 


Vv 


Ohio Bell Makes Application 
For $21,742,000 Increase 

Ohio Bell Telephone Co. recently 
asked Ohio Public Utilities Commission 
for a $21,742,000 annual rate increase. 

The company is asking an 18.2 per 
cent increase of all rates including a 
paystation raise from a _ nickel to a 
dime. 

Hearings on the increase application 
will begin late in June. 


Vv 


62% Return Needed by Michigan 
Bell, Commission Told by Staff 

The year-long Michigan Bell Tele- 
phone Co. rate application is before 
Michigan Public Service Commission 
for final decision, following a recom- 
mendation from the commission’s own 
staff that a minimum increase of $7,- 
046,000 in revenues is needed for a re- 
turn of 642 per cent on net intrastate 
plant investment. 

Robert J. Demorest, commission staff 
accountant, testified on May 13 to the 
minimum requirement based upon 12 
months operation ending March 31, 
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for dead-ending spans of 
300 to 400 feet 





hemingray’s 
No. 110 insulator 





This new insulator was designed 
to conform with specifications of 
the Association of American Rail- 
roads, for clevis-type dead-ends 
on spans of 300 to 400 feet. In 
the sketch above, ‘‘A’’ and ‘‘B’ 
are Hemingray’s No. 43 and 45, 
and “‘C”’ is the new 110. 


The triple upper-skirt rings pro- 
duce very low leakage. And leak- 
age to lower clevis arm is re- 
duced to a minimum by the ex- 
ceptionally deep petticoat. 





Packed: 40 to a carton, weighing 
49 lbs. A product of American 
Structural Products Company. 








































































Materials and Supplies 






syarantee of Stromberg-Carlson 


1s leading Manufacturers... 


Lo. “iepentable” means bach che SOW plamte ». 


the aristocrat of 
stationary batteries 


(SS Wo trade-mark & the guarantee 
of c1030-arme by 
American Cross-Arm Inc. 


The finest pole and wire installation is 
useless if cross-arms fail. ‘‘Dependable”’ 
Cross-Arms are all that the name implies— 
made of sturdy, American woods, long 
seasoned, fashioned and finished to stand 
every weather condition from desert heat 
to mountain blizzards. 








In Douglas Fir—Creosoted Yellow Pine or 
Gulf-Red Cypress. 




















This single circuit protector, 
equipped with fuses and lightning 
arresters, is unexcelled for either 
indoor or outdoor use. Special 
Cook-engineered features include: 





Many Planté batteries are still in active full- 





ned 1. Heavy white glazed porcelain de- float service after twenty, thirty, even forty 

s of signed to prevent surface leakage years! That's because Planté plates are 

jail- between current-carrying parts. heavy, solid sheets of pure lead. In these 

nds 2. Tru-Gap high-potential dischargers batteries Gould has eliminated the primary 
In that will not ground the line. cause of self-discharge, capacity losses and 
‘BY 3. Phosphor bronze fuse and arrester shortened battery life. Cut maintenance, 
45, springs, zinc hood, Everdur studs charging and replacement costs to a mini- 

and washers. Hood is grounded mum. Choose Planté. 

or0- when in — Miatiobe 

= eee GOULD-NATIONAL BATTERIES INC. 
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1952, and adjusted to increased wage 
and state tax costs—as well as prior 
adjustments disallowing certain ex- 
penses actually incurred. 

Demorest’s calculations were based on 
a hypothetical debt ratio of 45 per cent, 
whereas the actual debt ratio for the 
company is 26 per cent. In effect the 
calculation ignores a million-dollar tax 
liability with more than 2 million dol- 
lars in additional revenue required to 
meet the expense. 

Demorest testified that the company’s 
adjusted return on its net plant for the 
12-month study period amounted to 
only 5.4 per cent. 














Ferry B. Allen, Michigan Bell comp- 
troller, testified on the effect of the 
company’s recent wage settlement and 
the increase in its state franchise tax. 
He said that $5,400,000 of intrastate 
operating expense is involved in the 
wage settlement which increased pay 
costs $7,100,000 a year. The balance is 
applied to construction costs and inter- 
state operations, he pointed out. 

The recently enacted increase in the 
franchise tax will add $911,000 to 
1952 operating expenses, Allen said. 

Michigan Bell filed its application a 
year ago this month. The commission 
rejected the application in its entirety 


The tale of the 


TIRED 
CLERK 


Once upon a time, there was a store, 
and in the back were telephone booths. 
In front of the store, there was a counter 
and a clerk who was supposed to sell mer- 
chandise. 

But the clerk didn’t have time to sell. 
All day long, customers stopped her, ask- 
ing, ‘“‘Where’s the nearest telephone?”’ 
And they were grumpy from looking for a 
phone they couldn't find and were not at 
all polite. 

Then, one day, the phone company in- 
stalled Gladwin Plastic Telephone Signs. 
More people came into the store to use 
the phones. They passed the clerk’s 
counter, but the only questions they 
asked were about her merchandise. 

The people were happy to find the 
phones. The clerk was happy. The store 
owner was happy because he was render- 
ing his customers a service ... and in- 
creasing his sales. The telephone com- 
pany was happy because they had built 
good will and bigger profits with Gladwin 
Plastic Telephone Signs. 


These GLADWIN SIGNS OF SERVICE 
point the way to GOOD WILL ...AND PROFITS 


Gladwin 500 Series... 


Dual purpose indoor-outdoor signs. Engraved 
cutout blue plastic panel is superimposed on 
annodized aluminum, providing high contrasts 
and excellent reflection. Self cleaning outdoors. 
Available in single or double face. 


Gladwin 300 Series... 


Fluorescent letters project from a dark ground 
to form a beautiful sign of unexcelled visibility. 
Single and double faced signs. 


Gladwin 400 Series... 
An enlarged adaptation of the 300 Series, per- 


fected for installations where the number of 
booths and needed legibility is greater. 





Gladwin public telephone signs are designed to 


fulfill the most exact requirements of telephone 
companies everywhere. For information contact 
Mr. George Phillips, Jr., our specialist in service 
to telephone companies, or write for Catalog 5100. 


Phone ALpine 5384 
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Gladwin Plastics, Inc. » 275 Houston Street, N. E. ¢ Atlanta, Georgia 


e pay station signs 


masten 





last November, but subsequently 
granted a rehearing for submission of 
evidence relating to increased tax and 
wage expenses and other changed 
conditions. 


Vv 


Old Town (N. C.) Company 
Sets Up Toll-Free Service 

Old Town Telephone Co., Winston- 
Salem, N. C., announced on May 13 
that it plans to establish toll-free serv- 
ice for Old Town and Lewisville ex- 
change subscribers into and out of 
Winston-Salem, and toll-free dial serv- 
ice between all exchanges of the Old 
Town telephone system. 

Toll-free service has been one of the 
points at controversy between the com- 
pany and its subscribers at a series of 
protest meetings reporting the removal 
of a number of telephones because they 
claimed the company had promised toll- 
free services in exchange for rights-of- 
way, but later had imposed tolls. 

In its announcement, the company 
said it had plans for providing graded 
services to its subscribers (one, two 
and four-party line service to those who 
desire that type). 

“Subject to the approval of North 
Carolina Utilities Commission, multi- 
party toll-free service can be had for 
as low as $4.00 per month for residence 
telephone subscribers and $5.25 per 
month for business telephone subscrib- 
ers,” the company said. “This rate will 
apply throughout the franchise area of 
the Old Town and Lewisville exchanges. 
Rates for one, two and four-party line 
service must be computed on an indi- 
vidual basis.” 

Subscribers of the company recently 
asked the commission to require Old 
Town to show cause why its franchise 
should not be revoked and turned over 
to Southern Bell. A public hearing on 
this is still pending. 


VV 


California Company Gets Increase 
For Intrastate Toll Charges 

In a decision dated May 5, Cali- 
fornia Public Utilities Commission au- 
thorized the Associated Telephone Co. 
Ltd., to increase its rates by an esti- 
mated $1,837,671 annually by the ap- 
plication of a toll terminal charge to 
intrastate toll calls originating or ter- 
minating within the company’s service 
area. The toll terminal charge was al- 
lowed in lieu of an increase in business 
and residence exchange rates, calcu- 
lated to produce approximately $1,927,- 
000 of additional revenue, which the 
company had requested in its petition 
filed last Jan. 11 (TELEPHONY, Jan. 26, 
p. 26). In its decision, the commission 
estimated that the additional revenue 
would enable the company to earn a 
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rate of return of approximately 5 per 
cent during the next twelve months. 
Edwin M. Blakeslee, Associated pres- 
ident, said the company had applied 
for an amount sufficient only to cover 
out-of-pocket expenses resulting from 
wage increases and increased federal 
tax rates imposed upon the company 
subsequent to June, 1951, which could 
not be reflected by the commission at 
the time it rendered its former decision 
granting a rate increase. The company 
is authorized to make the toll terminal 
charges effective as of next June 1. 
The company’s request for increased 
local paystation rates from five cents 
to 10 cents was not authorized at this 
time, but will be given further consid- 
eration by the commission when the 
company is able to establish a definite 
date for institution of this service. 


Vv 


Georgia Co-op Seeks to Secure 
Four Counties; Companies Object 

Georgia Public Service Commission 
on May 1 took under advisement the 
application of a telephone cooperative 
to serve four south Georgia counties. 

At a two-day hearing, private tele- 
phone companies contended that the 
proposed telephone service of South 
Georgia Rural Telephone Corp., a co- 
operative, is impractical economically. 

The cooperative seeks authority to 
furnish service in rural sections of 
Berrien, Brooks, Colquitt and Cook 
counties. 

Three private companies oppose 
granting of the application. Two of 
them, Southeastern Telephone Co. and 
Southern Bell Telephone & Telegraph 
Co., asked that their existing territory 
in the area of the application be 
protected. 

The principal objector, however, was 
Consolidated Telephone Co. of Moultrie. 
Consolidated is seeking permission to 
serve a large part of Colquitt County 
which comes under the co-op’s applica- 
tion. 


Vv 


Wisconsin Company Granted 
$633,028 in Two-Step Increase 

Wisconsin Public Service Commis- 
sion on May 9 granted the second in a 
two-step $633,028 annual rate increase 
to Commonwealth Telephone Co., second 
largest Wisconsin telephone company. 

The company had asked for an in- 
crease of $840,150. The commission 
denied that request, and said the in- 
crease it granted would provide about 
a 6.5 per cent return. 

The order actually provides only 
$498,950 in increased revenues. The 
rest of the sum was granted by the 
commission in September, 1951, as an 
interim rate boost (TELEPHONY, Nov. 
3, 1951, p. 28). 
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“FOR POLICE SIGNAL SYSTEMS 


ITY 


above all” 


Here is the Police Desk 







of a recently installed Game- — SAYS 
well Signal System. The Gamewell THE GAMEWELL 
Company recommends and uses Recti- 
ChargeRs for complete reliability under all COMPANY 


service conditions. 
” 


— 


RecriCunarceR 


(BATTERY CHARGER) 





is used by Telephone Companies from coast to coast because 
this same dependability has been tested and proved through 
years of service. Fully automatic, 
it Maintains constant voltage out- 
put over the complete load range 
... follows the load and compen- 
sates for wide input changes. Never 
overcharged or undercharged, 
batteries last longer. Ruggedly 
built...mo moving parts to wear 
...fequire inspection only once 
or twice a year. 





DISTRICT OFFICES: BOSTON, NEW YORK, CLEVELAND, CHICAGO, NEW 
ORLEANS, LOS ANGELES (WILMINGTON), SAN FRANCISCO, SEATTLE 
INTERNATIONAL DIVISION: 19 RECTOR ST., NEW YORK CITY 





RAYTHEON 


MANUFACTURING COMPANY 


EQUIPMENT SALES DIVISION 
DEPT. 6470-T, WALTHAM 54, MASSACHUSETTS 


RectiChargeR " is the 
ideal time-tested equip- 
ment for Telephone serv- 
















ice. Your supplier offers 
ao COMPLETE Line for all 
requirements. Ask him 
for details, or write us 
RAYTHEON PRODUCTS INCLUDE: direct. 


MARINERS PATHFINDER* radar; Submarine Signal 

FATHOMETERS*; Marine radiotelephones; WELD- 
POWER* welders; Voltage stabilizers (regulators); Trans- 
formers; RectiChargeR* battery chargers; RectiFilteR* RAYTHEON 
battery eliminators; Sonic oscillators for laboratory research; 

Standard control knobs; Electronic calculators and com- 

puters; Television receivers; Radio, television, subminia- Excellence tn Elechaontts 
ture and special purpose tubes; MICROTHERM* diathermy 
and other electronic equipment. *Reg. U.S. Pat. Off. 
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Three Officials Promoted by 
Rochester (N. Y.) Corporation 
Three officials of Rochester (N. Y.) 
Telephone Corp. were promoted to new 
assignments following a meeting re- 
cently of the board of directors. 


William A. Kern, vice president, was 
promoted to executive vice president. 
Arthur S. Gibson, controller and assist- 
ant secretary, was promoted to vice 
president in charge of finance. H. El- 
wood White, assistant to the controller, 


was promoted to assistant secretary. 


Kern, a native of Buffalo, graduated 
from Colgate University in 1927 and 
entered the employ of New York Tele- 
After service in New York 
City and in Buffalo, he was transferred 
to Rochester as traffic superintendent in 


phone Co. 


charge of the long distance office. He 
began working for Rochester Telephone 
Corp. in May, 1935, as district traffic 
promoted to 
1944, and to 


superintendent. He was 
traffic superintendent in 
a vice president in 1945, 


Gibson became associated with Roch- 
ester Telephone Corp. as general book- 
keeper in 1921, the year the present 
corporation was formed. He was pro- 
moted to chief accountant in 1925 and 
since that time has served as auditor, 
assistant treasurer and assistant secre- 
tary; and in 1949 was elected to the 
position of controller. He is a past pres- 
ident of the Rochester Chapter, Na- 
tional Association of Cost Accountants. 


White, a graduate of the University 
of Rochester, entered the employ of 
Rochester Telephone Corp. in 1922 as a 
clerk in the engineering department. He 
was promoted to assistant 
and in 1927 was transferred to the 
plant department. In 1930 he became 
chief clerk to the plant superintendent; 
in 1934 he was transferred to the ac- 
counting department as staff account- 
ant. In 1949 he became chief accountant 
and a short time later became assistant 
to the controller. White is a director 
of the National Association of Cost 
Accountants. 


engineer, 


FEDERAL TELEPHONE AND RADIO CORPORATION 


An IT&T Associate 
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Before their training is finished, these dial men will be able to tear these intricate dial switches 

apart, put them back together again and test them for perfect working order. Shown in the picture 

are (left to right) DON GERMAN of Kilgore, Tex.; GARNET KEITHLY of Stuttgart, Ark.; JOSH 

HALBERT of Brownwood, Tex.; FRED LANE of Ville Platte, La.; LEWIS SECREST of Irving, Tex., 
and CHARLES SHEPPERD of Bryan, Tex. 


Southwestern States Company 
Holds Dial Training School 

Southwestern States Telephone Co. is 
now operating a dial training school in 
Brownwood, Tex. Classes are held in 
the Whaley building under the supervi- 
sion of Josh Halbert, company dial 
maintenance engineer. 

The classes will be composed of six 


Blind Man Uses Disc Recorder 
For Telephone Answering in N. J. 

An Arlington, N. J., blind man, 
Harry C. Armbruster, employs a unique 
system in his telephone answering serv- 
ice for local business people. Instead of 
the normal wire or tape recording, 
Armbruster’s procedure involves the 
use of a disc type recorder. Discs with 
recorded calls are filed in Braille-in- 
dexed folders and are played back to 
the client later. 

Sightless persons must depend upon 


Clifton, N. J. 


men, and each course will last for two 
weeks. 

Men will be called in from Arkansas, 
Louisiana, Texas and Oklahoma to en- 
roll in the dial school. 

The classes will probably continue 
through most of the summer in order to 
accommodate employes from the com- 
pany’s 78 dial-equipped towns. 


hearing to a great degree and it be- 
came necessary for the Arlington man 
to be able to recognize the exact loca- 
tion of a telephone when a client’s tele- 
phone rings. 

At his office, telephones are placed in 
tiers at arm length, and each telephone 
has a distinctive bell sound or buzz. He 
can recognize in an instant which tele- 
phone is ringing. When he has a re- 
quired number of clients, the telephone 
company will install a switchboard to 
simplify receiving calls. 


algal PABX SYSTEMS...for top 


performance and increased revenues 
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Exide-Manchex 11-FME-17 Battery in Carlisle Exchange of 


United Telephone Company of Pennsylvania 





Exide -Manchex BATTERIES 


ASSURE DEPENDABLE POWER FOR CARLISLE EXCHANGE 


It’s a progressive exchange in a progressive city... 
a fast-growing city. For among Pennsylvania’s 50 
largest cities, Carlisle ranks sixth in population 
growth during the ten years ending with 1950. 
Rapid as this growth has been, the Carlisle Exchange 
has kept pace with the city’s telephone needs. It 
serves approximately 8,000 subscribers, has a 
23-position switchboard, and handles close to 40,000 
calls per day. Standby power is provided by Exide- 
Manchex, the battery that assures: 

POSITIVE OPERATION: dependable performance for 


all telephone battery requirements—central office 
and private branch exchange equipment. 
ADEQUATE RESERVE POWER for emergencies beyond 
normal needs. 


LOW OPERATING COST: extremely low internal 


LOW MAINTENANCE COSTS: water required about 
twice a year. No change of chemical solution during 
life of battery. 

LOW DEPRECIATION: sturdy, long-life construction 
which includes the exclusive manchester 
positive plate. 

GREATER CAPACITY in a given amount of space 
avoids overcrowding of equipment. 


These and other features combine to make Exide- 


Manchex your best battery buy... AT ANY PRICE. 


THE ELECTRIC STORAGE BATTERY CoO. 
Philadelphia 2 


Exide Batteries of Canada, Limited, Toronto 


resistance. “Exide” & “Manchex" Reg. T.M. U.S. Pat. Of 
1888... DEPENDABLE BATTERIES FOR 64 YEARS... 1952 
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New York Association Directors 
Discuss Small Company Problems 

The board of directors of New York 
State Telephone Association met re- 
cently in Albany with members of the 
tegional Small Company Committee of 
the United States Independent Tele- 
phone Association (USITA), the New 
York Public Service Commission and of 
the New York Telephone Co. to discuss 
problems confronting the small compa- 
nies and solutions for them. 

The directors pledged their support to 
the USITA regional committee in mak- 
ing a survey and compiling statistical 
data for the study of small company 
problems. 


One hundred per cent attendance by 
the 11 board members was achieved for 
the first time in many years. Members 
of the association board are: William 
A. Kern, Rochester Telephone Corp.; 
S. Fred Nixon Jr., Chautauqua & Erie 
Telephone Corp.; Don W. Walker, Red 
Jacket Telephone Co.; Louis H. Meyer, 
Upstate Telephone Corp. of New York; 
Harold C. White, Jamestown Telephone 
Corp.; William A. Seely, Chenango & 
Unadilla Telephone Corp.; George S. 
Beckwith, AuSable Valley Telephone 
Co., Ine.; Sheldon A. Birdsall, Mar- 
garetville Telephone Exchange; S. M. 
Thomas, Cazenovia Telephone Corp.; 
M. L. Sperry Jr., Walden Telephone 


Co.; and Frank D. Fancher, Orange 
County Telephone Co. 

Members of the USITA regional com- 
mittee are D. H. Campbell, president of 
tochester Telephone Corp., chairman, 
W. A. Seely and L. H. Meyer. 

Luncheon during the board confer- 
ence was attended by Spencer B. Eddy, 
New York Public Service Commission; 
Ward E. Hinman, chief telephone engi- 
neer of the commission; Oscar Taylor 
and F. W. Hartshorn, vice presidents, 
and James E. Wilson, general commer- 
cial manager, and E. V. Moran, general 
commercial agent, all of the New York 
Telephone Co. 

Vv 


Open Radio-Telephone Link 
Between India and Iran 

Overseas Communication Service, 
which is responsible for India’s exter- 
nal communications, on Mar. 8 in- 
augurated in Bombay a direct radio 
telephone service to Iran. 

In a message to Dr. Sadighi, Iranian 
Minister of Posts, Telegraph and Tele- 
phone, Rajkumari Amrit Kaur, minis- 
ter for health and communications, 
said, “It gives me pleasure to greet 
your excellency on the occasion of the 
establishment of this important com- 
munication link. This service will not 
only strengthen friendship, but will 
also lead to increasing trade and com- 





Every pinhole fits perfectly... 


Armstrong’s Glass Insulators are 
hand-gauged at the factory to insure 
uniform accuracy of thread contour. 
This means they won’t rock or wob- 
ble on the pins—you get a sure, snug 
fit every time. 

Their great mechanical strength 
recommends these rugged insulators 
for duty where service conditions 
are severe. They'll resist extreme 
temperatures and sudden thermal 


shocks—support abnormal loads that 
are heavy enough to bend standard 
metal mounting pins. 

Your distributor will be glad to 
explain how Armstrong’s Glass In- 
sulators can help you cut mainte- 
nance and replacement costs. Get in 
touch with him today or write direct 
to Armstrong Cork Co., Glass 
and Closure Div., 295 Fifth ) 
Avenue, New York 16, N.Y. 


ARMSTRONG’S GLASS INSULATORS 


for communications ... for power 








This 56-year-old telephone pole, located in Ur- 
bana, O., is soon to be the victim of progress. 
Measuring two feet in diameter at its base, the 
relic ranks as the oldest telephone pole in the 
Urbana area, and perhaps the oldest in Ohio. 
M. B. Wetzel, general manager of the Cham- 
paign Telephone Co., called it ‘the survivor of 


a past age.'' Originally placed in 1896 to sup- 
port the long distance cable between Urbana 
and Springfield, O., the stem of Idaho cedar is 
currently handling the local cable. Wetzel an- 
nounced the pole's removal is part of the Cham- 
paign company's plan to remove old equipment. 


merce between our countries.” 

Dr. Sadighi replied: “This is another 
occasion in which, through the opening 
of a radio telephone circuit, a new link 
is being added to the chain of friend- 
ship between our countries. This new 
link will greatly enhance our cultural, 
social and commercial relations.” The 
conversation was followed by messages 
of greeting between the chief executives 
of the services of both countries; there 
also was a complimentary call between 
the charge d’affaires of the Indian 
Embassy in Tehran and B. N. Nanda, 
deputy secretary, external affairs, New 
Delhi. 

The first radio-telephone service was 
opened between Bombay and London 
on May 1, 1933, by the viceroy of 
India. The second service was opened 
on Oct. 2, 1950, between India and 
Indonesia; and the third on July 2, 
1951, between India and Egypt. This 
is India’s fourth direct radio link in 
international radio telephony. Until 
demand increases, the service to Iran 
will be operated for one hour on Tues- 
days, Thursdays and Saturdays. The 
rate for a three-minute call will be 
30 rupees; and 10 rupees for an addi- 
tional minute, plus a report charge of 
two rupees. VV 
>> A survey in Columbus, Ohio, indi- 
cates that people in trouble would rather 
ask bartenders, druggists and storekeep- 
ers for advice than social workers. 
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In the Nation's 
Capital 


(Concluded from page 14) 





Administrator Larson said GSA used 
to rent Western Union 
AT&T 
made 


facilities but 
because it 
the 
Appropriations Commit- 
tee’s subcommittee on independent of- 


switched to was 


cheaper. He statement to 
the Senate 


fices. 


New Anti-Utility Lobby 
Although 
yet been 


telephone service has not 
mentioned, the political pos- 
sibilities of a new “utility consumers” 
the 
scene is worth watching. 


organization on national political 
The name of 
the new lobby is the Electric Consum- 
ers Conference (ECC) appears 
to be the political campaign front 
organization for left-wing labor inter- 


and it 


ests, and groups in favor of socializing 
the electric power industry. 

According to a 
on May 12, 


two-day 


news release issued 


ECC is going to hold a 
meeting on May 26 and 27 
Willard Hotel in 


Looking over the names of the 


at the 
ie 
sponsors of this group, it seems pretty 
that it is a 


Washington, 


clear sort of specialized 


Salr tuan EVER * Gefen tHan EVER 


off-shoot of the old CIO Political Action 
Committee; but there is quite consid- 
erable background influence of REA 


cooperative groups. 


Over half of the sponsors (seven out 
of 13) 
(five seven ) 
Oddly the 
immediately concerned with utility op- 
the Utility Workers 
of America (CIO) and the Interna- 
tional Brotherhood of Electrical Work- 
(AFL)—are 
Their 


are labor unions, mostly CIO 
out of but AFL. 
enough, two most 


not 
unions 


erations-— Union 


ers not 
anti-socialist 


pretty well known. 


represented. 
sentiments are 

The other sponsors to the new ECC 
are perennial public power lobbies or 
propaganda National 
Electric Cooperative 
American Public Association, 
Public Affairs Institute, ete. The 
“conference” function 
the CIO 
which is 


groups: Rural 
Association, 
Power 
new 
will probably 
nonpartisan front for 
Political Action Committee, 
itself pretty definitely 
Democratic party 


as a 
stamped with 
affiliation. So 
the only Republican 
the May 26 and 27 
partisan 
(Vt.). 


far, 
selected to give 
program 
coloration is 


any bi- 
Aiken 


Senato1 


The new ECC will probably fit into 


the function of keeping the public 
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power issue agitated, from the pub- 
licity standpoint and for appeal to 
candidates of both parties. It is ex- 


pected that ECC will take the offensive 
in hammering away at alleged electric 
utility company lobbying, political 
propaganda, and other activities result 
ing in “unreasonable expenses” which 
are reflected in public utility company 
rates. Whether the new conference will 
continue to operate after it has served 
its campaign will 


purpose, probably 


depend on the success which it has in 
the election. Telephone rates and tele 


phone’ service were not mentioned 


the 
scheduled to 


among the ten “principles” which 


two-day conference has 


take up. 
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OBITUARY 
DAVID 
dent of 


Ulysses, 


SHELTON 

the F. & M. 

Kan., was 
May 10 


were working on fell 


FORSHEE, 69, presi 


Telephone Co., 


killed 


when a 


with two 


others on line they 


into a power line. 


Mr. Forshee began telephone work in 


1913 at Tyrone, Okla. He has owned 
the Ulysses exchange since 1923. 
He is survived by his widow, Mat 


garet, and two daughters, Mrs. Phyllis 
McLaughlin of Denver and Mrs. Eliza 
beth Winstead of Ulysses. 
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BLOW 


You get added safety and added 
performance in Wall Blow Torches 
with the revolutionary new Pisto-Grip 
handle. Drawn steel tank has brazed 
inserts and electrically seamed bot- 


COMPOUND KETTLES ¢ FIREPOTS 
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tom. The Wall blow-proof pump 
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means added safety. Available in 
brass or steel. No extra cost for this 
new handle. It will sell on sight! Write 
today for complete catalog. 
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Dial Number 
Assignment 


(Concluded from page 20) 





simultaneously. This can be accom- 
plished by the use of line finder and 
connector assignment sheets. To illus- 
trate the actual mechanics involved in 
making dial assignments on this basis, 
we have prepared four charts upon 
which we will actually make two as- 
signments. 

Assuming that all emergency num- 
bers have already been assigned, let 
us proceed with the assignment of the 
first business subscriber line in the ex- 
change, keeping in mind the desire to 
obtain a good combination of digits. 

We begin our assignment in the 2200 
board and select connector terminal 
No. 66, giving the customer a listed 
number of 2266 (See Chart I on page 
19). We then indicate under class of 
service that it is a business one-party 
line and check it off as party No. 1. 
We then refer to the line finder ter- 
minal (See Chart II on page 19) and, 
keeping in mind that this will not be 
the customer’s listed number, we indis- 
criminately select terminal No. 37 in 
the first line finder board which is 1-A 


in this case. We enter the subscriber’s 
connector No. 2266 and check the class 
of service. We then enter the line finder 
group 1-A and terminal No. 37 on the 
connector record opposite terminal No. 
66. This completes the assignment of 
the first business line. 

To assign the second business line, we 
take the second connector board—board 
No. 2800—and again determine a good 
combination of digits, and we have 
selected terminal No. 13, giving the 
customer a listed number of 2313 (See 
Chart IIT on page 19). Again we must 
check the class of service and party. 
In order to maintain our distribution, 
we now make a line finder assignment 
in the second line finder group desig- 
nated 1-B and we have selected ter- 
minal 56 (See Chart IV on page 19). 
Again we enter the connector number 
2313 and check the class of service. 

The third line would be 
assigned in the 2400 connector board, 
the fourth in the 2500 connector board, 
and for the fifth number, we again re- 
vert to the first connector board. This 
rotation process is followed for both 
line finder and connector board. 


business 


A similar rotation process is followed 
in the assignment of residence numbers 
with the exception that no special con- 
sideration is given to combination of 
digits. 


Simple, Trouble-Free Aerial Service 
Unit—by EAGLE 








LADDER EXTENDED 


EAGLE MANUFACTURING CO. 
Division of 
The Four Wheel Drive Auto Co. 
APPLETON, WISCONSIN 


Utility Bodies * Trailers * Pole Derricks 
.» Tools and Accessories 

Eagle equipment is engineered by and 

for utility men expressly for their needs 


40 





HIS combination ladder and all-pur- 

pose service body unit can be mounted 
on 1/2 and 3/4 and 1 ton trucks — a mo- 
bile, aerial service unit with a wide range 
of usefulness. 

Extension ladder available in 24 ft., 
28 ft., 32 ft. and 36 ft. lengths. Provides 
aerial equipment with no mechanical de- 
vices subject to breakdown or requiring 
maintenance attention. One-man operated 
— ladder easily extended or lowered and 
closed. Ladder is mounted clear of body 
floor. Service body offers safe, weather- 
proof storage compartments for tools and 
materials available in 74 inch, 84 inch, 
and 94 inch lengths. Send for complete 
— on the Eagle Aerial Service 
Init. 








LADDER 


CLOSED 





po - 
useful reference 
book. 


The result of the process is the equal 
distribution that is desired. 


It is just as important from a finan- 
cial and service standpoint that the 
board balance be maintained after the 
exchange is converted as it is to obtain 
proper distribution at the time of con- 
version. If the distribution sheets are 
maintained after conversion, it will be 
a simple matter to keep the installs, re- 
grades, and disconnects balanced by 
merely referring to this distribution 
sheet and recording the proper number 
of each classification in the dial boards. 


The various forms and the assign- 
ment program may sound quite compli- 
cated and may appear to be a rather 
expensive and time consuming task, but 
such a program will result in maxi- 
mum efficiency from the dial equipment 
at a minimum of cost to the purchaser. 


(The foregoing is an 
sented at the 
convention.) 


address 


held 


pre- 


Texas 


recently 
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Southern Bell President Named 
To Magazine's "Hall of Fame” 
Fred J. Turner, president of South- 
ern Bell Telephone & Telegraph Co., 
has been named to the “South’s Hall of 
Fame for the Living.” 
The honor was bestowed by Editor 


Hubert F. Lee of the publication “Dixie 
Business.” 


Turner is one of 25 Southerners, in- 
cluding four Georgians, named by Lee. 
According to the editor, one of the 25 
will be chosen “Man of the South” for 
1952 following balloting by readers of 
the magazine. 

Turner was elected president of 
Southern Bell on July 18, 1951, climax- 
ing a career of 44 years in the tele- 
phone business. 


Vv 


Bell of Canada Sells 98'/2% of 
Largest Canadian Stock Issue 
Bell Telephone Co. of Canada rea! 
ized nearly 49 million dollars from its 
offering to 1,577,095 
shares at $31.50 a share, preliminary 


shareholders of 


figures show. 


More than 9812 per cent of all shares 
offered were taken up prior to expiry 
date Apr. 21. This is the largest per- 
manent financing completed by a Ca- 
nadian company and the largest offer- 
ing of its type ever made to Canadia1 
investors. 

The 49 million dollars raised com- 
pares with $42,290,000 from the 1950 
offering to 1,292,805 
shares at $33 a share. More than 
99 per cent of the shares were taken 
up in the 1950 offering. 


shareholders of 
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Small Business 
Comes First 


(Continued from page 24) 





active; therefore, it should be clear that 
the impact of the increased taxes are 
borne by the utility until rate increases 
to offset these increased imposts are 
put into effect.” 


He went on to say, “The telephone 
industry carries the heaviest tax load 
of all industries. According to figures 
available to me for 1951, the tax load 
of the telephone industry, if measured 
in terms of gross receipts, was 9.3 per 
cent for income taxes, an additional 8 
per cent for state and local taxes, and 
a further 15.3 per cent for excise taxes, 
or a total of about 33 per cent. The 
statistics are even more striking if we 
take the amount of taxes paid per tele- 
phone. For example, during the year 
1951 the taxes paid by the telephone 
subsidiaries of the General Telephone 
System, plus federal excise taxes paid 
by the subscribers, amounted to $23.50 
per telephone or almost $2.00 per sta- 
tion per month. The same figure for 
most of the Bell companies was even 
higher.” 


The speaker closed with the state- 
ment that, if excise taxes were removed 
from telephone service, thus effectively 
reducing the cost of telephone serv- 
ice by some 15 per cent, “we in the 
telephone business would be in a much 
stronger economic position, as many of 
the persons who are now marginal 
subscribers would become ‘permanent’ 
subscribers.” He urged that everyone 
keep in constant touch with elected rep- 
resentatives and protest the terrific tax 
burden. 


J. Ballard Atherton, president, Mu- 
tual Telephone Co., Honolulu, spoke 
briefly on “Our American Business Sys- 
tem.” He said that seven years ago his 
company decided to prepare annual re- 
ports for employes as well as for stock- 
holders with the objective of improving 
employe relations. It was felt that a 
full understanding of the company’s 
operations would be possible only if a 
basic understanding of economics was 
held by the employes. To this end a 
program prepared by the National As- 
sociation of Manufacturers was ob- 
tained and boiled down to one and one- 
half hours of demonstration. Following 
this another one and one-half hours of 
demonstration of the company’ 


S opera- 
tions was given to the employes. 


Atherton then introduced Earl Gal- 
deira, an employe of the Mutual Tele- 
phone Co., who has come up through 
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the ranks and now fills a position in 
management. 

Galdeira condensed the demonstration 
which was given to the company em- 
ployes and it was of great interest. A 
large blackboard, approximately 6 feet 
wide by 4 feet high, covered with felt 
and mounted on an easel, was placed in 
front of the audience. Individual plac- 
ards containing various inscriptions 
illustrating his talk were placed on this 
board (and adhered without any visible 
means of support, partly due to the 
material on the board and on the back 
of each placard and no doubt partly due 
to the angle of the board on the easel) 


and were then removed after each 
section of the demonstration. 
The first chart showed the accom- 


plishments of our American free enter- 
prise system as contrasted with social- 
He next used the 
removable placards to give a quick pic- 
ture of the Mutual company’s financial 
operations. Other charts were used to 
show: (1) Importance of 
trouble promptly; (2) 
maintaining high standards; 
(3) the numerous company employe 
benefit plans, and (4) a picture of the 
stockholdings of the company; which 
showed that a vast majority of the 
stock is locally owned; that 50 
per cent of the employes own stock. 
(EDITOR’S NOTE: It is owr plan to 


ism and communism. 


clearing 
importance of 
service 


also, 


obtain an article fully describing Gal- 
deira’s demonstration.) 

Of great interest was an address by 
Harold P. Huls, member of the Cali- 
fornia Public Utilities Commission, who 
spoke on “Utility Economy in a Period 
of Inflation.” Huls emphasized the need 
for telephone companies and, in fact, 
all utilities, to effect economies so as to 
avoid further rate increase applica- 
He give several examples of the 
means of accomplishing this, such as 
limiting the quantities of supplies to 
actual requirements, careful handling 
of tools, avoiding waste, salvaging of 
used material, care in the use of auto- 
mobiles, and last, paradoxically, restric- 
tion in the use of the telephone. 


tions. 


He went on to say that much time 
and energy can be lost if management 
fails to train and instruct its employes 
adequately, and one of the best means 
of insuring a source to which the em- 
ploye can turn when in doubt as to the 
proper procedure to follow is to have 
written standards. 

Huls also pointed out that the estab- 
lishment of an adequate program for 
preventive maintenance possi- 
bilities for effecting economies in op- 
eration. Maintenance 
telephone business is 
considered to be at 


offers 


expense in the 
quite generally 
least somewhat 
controllable by management policy. Too 
great a reduction in maintenance, how- 
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ever, while effecting certain immediate 
economies, leads to a deterioration in 
quality of service 
more costly in the 


and well be 
long run than if 
maintenance is practiced in an orderly 
manner at all times. 

There was an advance rumor that 
Francix X. Welch, TELEPHONY’s Wash- 
ington editor, was expecting to “let his 
hair and give the delegates a 
pretty fiery speech. In talking on the 
subject “Whither Are We Wending and 
Why?” he did just that. Before outlin- 
ing the whereby our country’s 
political leaders have much 
that is a part of socialism, Welch 
stated that the time is too late for pre- 
ventive that what we need 
is positive, corrective legislation. 
He said his main worry is that we have 
drifted 


we see in 


may 


down”’ 


steps 


embraced 


measures, 
now 
past socialism, also that what 
Washington today is the 
harvest of the crop which was planted 
in the early 30’s. 

REA, he said, was born of executive 
order, later ratified by Congress. The 
speaker gave REA. 
First, a two which 


two pictures of 
dimensional] 


portrayed it as a boon to rural 


one, 
resi- 
dents who, 20 years ago, had electric 
service on only 10 per cent of the farms. 
Today, 90 per cent of the farms have 
electric service. The second picture was 
a three dimensional one in which, if you 
look down under, you can _ see 
things that have nothing to do with the 
farmer. 


some 


The speaker drew attention to the 
unique distinction between loans to pri- 
vate companies (which is a_ straight 
banking operation) and loans to coop- 
eratives (where REA is, in many cases, 
in the position of creating a borrower, 
to make a loan.) 
difference in 
trasted with 
case, the 
trative « 


He pointed out the 
private 
REA 


taxpayer 


loans as. con- 
the latter 


adminis- 


loans; in 
pays the 
st, which is a sizable factor. 

Welch declared that the REA was set 
up in the first place to grow, and grow, 
and grow. Also, that Congress prefers 
to trim any appropriation rather than 
REA, behind which there is tremendous 
political pressure. REA administrators, 
he said, are appointed for 10 years and, 
consequently, a change of political lead- 
ership does not necessarily effect any 
change in REA personnel. 

As a prescription for an American 
counter-revolution, Welch proposed a 
remedy similar to that which would be 
given to a wounded man: (1) He should 
be removed from the area 
(change of political leadership); (2) 
the wound should be treated (kill REA 
after it purpose), 


danger 


has served its and 
(3) administer restoratives (corrective 
legislation). 

followed in’ which 


asked 


An open forum 


many from the 
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OV \ geme Colt Army 
{ GA. g>€ Revolver, Model 1872, 
an 7 ! Caliber .45. Known as the 
| “Peacemaker” and, in .44 

caliber, the “Frontier” revolver. 

This famous Colt was the law west of 
the Mississippi! Weight and ruggedness 
made it a convenient means of 
administering a “pistol whipping”. 








USTATES 


Model 1808 Navy Pistol, 
Caliber .64, made by 


Simeon North of Berlin, 
Conn. Boarding pistols like 
this rendered valuable 
service in the War of 1812. 
In building them, North 
actually used a modern 
mass production technique 
— standardized parts! 
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2) Inherent Constant Voltage... 





Constant voltage delivered by 
E.P. Diverter-Pole Motor-Generators 
serves three important functions: 


A— DECREASES RELAY MAINTENANCE. Keeping 
the voltage from rising too high helps to prevent 
“slapping” of the contacts that may result in mis- 
alignment, pitting and burning, and preserves the 
sensitive adjustment of the relays. High-coil cur- 
rent . . . with accompanying insulation break- 
down, shorting and burning-out .. . is avoided. 


B— INCREASES BATTERY LIFE. Operating records 
of many exchanges show that the E.P. Diverter- 
Pole Battery Charger increases battery life from 
six to fourteen years. High battery temperature, 
excessive gassing, and undue breaking down of 
the active cell material are prevented to assure 
the longest possible battery life. 

C— IMPROVES VOICE TRANSMISSION. To assure 
satisfactory voice transmission, the Battery Charg- 
er must maintain the output voltage of the battery 
as close as possible to a constant value. Trans- 
mitters may become noisy if they are subjected 
to an excessively high voltage, and may have to 
be replaced because of permanent damage. 
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floor and were answered by those best 
informed on the subject involved. 

Col. Wm. C. Henry gave a short 
discussion on what the USITA has done 
in effecting changes in restrictive pro- 
visions in the REA telephone loan con- 
tract. The most outstanding accom- 
plishments as regards revising the loan 
agreement have to do with the restric- 
tion of dividends and area coverage. 

Donald C. Power, Francis X. Welch 
and D. O. Hood, Medford, Ore., also 
took part in the open forum discussion, 
the latter urging that every effort be 
made to get cooperatives under the 
same regulatory rules that apply to pri- 
vate companies. 

President L. W. Hill called for a vote 
on whether to continue the annual ex- 
ecutives’ spring conferences. The vote 
was unanimously affirmative. He then 
adjourned the meeting. 
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BOOK REVIEW 
“HOW TO PASS RADIO LICENSE EX- 

AMINATIONS,” by Charles E. Drew: 

367 pages. Price $4.50. 

A new third edition of “How to Pass 
Radio License Examinations,’’ by 
Charles E. Drew, has been announced. 

Incorporating the revisions of exam- 
ination elements made by the Federal 
Communications Commission in 
tember, 1950, the volume is designed 
to assist the reader in determining 
whether he has sufficient information 
to pass FCC examinations for any type 
of radio operator license or permit, ex- 
cept aircraft radiotelegraph and ship 
radar techniques license endorsements. 
A convenient question-and-answer ar- 
rangement supplies essential material 
required for a radiotelephone restricted 
operator permit, radiotelephone third- 
class operator permit, and 
graph third-class operator 
Elements 1, 2 and 5. 
formation for preparing for 
first- and second-class radiotelephone 
and radiotelegraph operator licenses is 
also included. 


Sep- 


radiotele- 
permit in 
Considerable in- 
use in 


The author covers, con- 
secutively, basic law; basic operating 
practice; basic radiotelephone; radio- 
telegraph operating practice; and ad- 
vanced radiotelegraph. 

The latest regulations of the Federal 
Communications Commission governing 
commercial radio operators are in- 
cluded in the appendix. These are fol- 
lowed by pertinent extracts from radio 
law, a full listing of Q code and its 
abbreviations, and miscellaneous tables 
covering frequency versus wavelength, 
and radio signs and symbols. 

“How to Pass Radio License Exam- 


inations” contains 367 pages and is 
priced at $4.50. Order from TELEPH- 
ONY. 











For a Moral 
Revolution: 








O CONSISTENT is the record of 

history, that I dare say it could be 
stated as a natural law of societal be 
havior that: “The measure of morality 
in public office will be in inverse ratio 
to the amount of state interventionism 
which may exist.” 


There is nothing new in state inter- 
ventionism. It is as old and reactionary 
as societal organization itself. Always, 
when it permeates the body politic, it 
kills the 

This assertion repeatedly is 
firmed by history. The Hammurabi 
Code, promulgated earlier than 2,000 


nation. 


con- 


B.C., by imposing controls over wages, 
prices, production, consumption, and all 
the rest of the wrecked 
Babylonia. Governmental extravagance 
and a bloated bureaucracy killed indi- 
vidual initiative led to the fall 
of ancient Greece. A planned economy 
of state maintenance for the slothful 
—plus excessive taxation—brought the 
collapse of the later Empire 
and the regression of a civilized so- 
ciety into the Dark Ages. The welfare 
state of the Incas became so debilitated 
as to easy prey for Pizarro 
and his “Conquistadores.” In its turn, 
the great Spanish Empire broke when 


economy, 


and 


toman 


become 


’ 


the throne so regimented every activity 
that no 


one could earn a living ex- 
cept by being a _ public employe, a 
priest, or a sailor. For the same rea- 
sons the British Empire is now dis- 


solving before our eyes. 


You are all too sadly acquainted with 
how the ethical 
few public servants have sunk. Equally 
bad and even 
been uncovered in 


low standards of a 


have 
state 


worse occurrences 
many of 


and municipal governments. 


our 


Almost 


” 
do-gooders, 


everywhere politicians and 


" by camouflaging ill-con- 
bad enactments as welfare 
or defense measures, are enticing their 
peoples down the path of dalliance into 
systems of state interventionism. They 
are leading them to eventual destruc- 
tion. 


sidered or 


They are concentrating power in 
Washington under a bureaucracy al- 
ready expanded beyond manageable di- 
mensions and which increasingly re- 
sorts to uncontrolled extravagance and 
extravagant controls. They are mur- 


*Extracted from address "'Ethics and the 
Service,’”’ by the Honorable Spruille Braden 
the American Political Science Association, 
York City. 


Public 
before 
New 
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dering the nation. Can there be greater 
treason? 

Too many laws create confusion, un- 
wise laws corruption. Together they 
nurture absolutism and criminality. 

There are, for example, many enter- 
prises which could not operate profit- 
ably were they to obey, to the letter, 
a complexity of laws and regulations, 
which sometimes almost seem to have 
been enacted with malice aforethought. 
As a result, these business men are 
easy prey for gangsters and crooked 
officials, both high and low, who exact 
tribute for what they call “protection.” 
In these cases the quickest prophylactic 
would be to do away with the unwise 
laws and regulations. 

Jefferson once remarked that a revo- 
lution every so often is a good thing. 
This country desperately needs a moral 
revolution right now. I pray that it 
comes soon, before it is too late. I pray 
that it will be brought on by an out- 
raged public opinion, resulting from 
each individual reassuming his _ per- 
sonal responsibilities and then joining 
with others to make their voices heard. 
I pray that it will re-implant the 
Decalogue and the Golden Rule as the 
ethical code of the American people. 
I pray that under its impact the love 
and old-fashioned discipline exercised 
within the families of this nation will 
again be exerted against immorality 
and crime, corruption and venality. 

Such a revolution will return the 
United States to morality and straight 
thinking, and thereby resolve the crisis 
which now confronts us. 

Then, we may hope the rest of the 
world may emulate the salutary results 
obtained here. 
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Indiana Man Celebrates 50th 
Year in Telephone Industry 

In honor of the 50 years he has 
spent in the telephone business, Samuel 
B. Dibble, general plant supervisor of 
the Citizens Independent Telephone Co., 
Terre Haute, Ind., was entertained by 
his fellow employes on the night of 
Apr. 22. As a further token for his 
long and successful career, Dibble was 
presented with a gold watch. 

He began his telephone career in 
April, 1902, with the Brazos Valley 
Telephone Co. in Texas and was in tele- 
phone work in the Lone Star State 
continuously until he came to Terre 
Haute in 1926. 
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Kansas Company Incorporates 

Grainfield (Kan.) Telephone Co., Inc., 
incorporated at $50,000 on May 15 in 
the office of the secretary of state. 
F. K. Noel is resident agent. 


Schifino Made General Manager 
Of Stromberg Sound Division 

At a meeting of the board of direc 
tors of Stromberg-Carlson Co. on Apr. 
23, Anthony G. Schifino was elected an 





A. G. SCHIFINO 


officer of the company with the title 
of general manager of the 
equipment division. 

Schifino started with Stromberg- 
Carlson in 1929 in telephone sales and 
sales engineering. From 1931 to 1938 
he owned and operated the Sound 
Equipment Engineering Co., and the 
Rochester Radio Supply Co. from 1938 
to 1940. He rejoined Stromberg-Carl- 
son on Apr. 1, 1940, as engineer in 
charge of sound equipment laboratories, 


sound 


and in 1942 took over management of 
the company’s newly organized sound 
equipment division. 

Schifino’s promotion coincides with 
the addition of a new line of “high- 
fidelity” custom sound equipment for 
the growing number of high fidelity 
fans and music lovers who want fine 
music reproduction. These units are in 
addition to the sound equipment divi- 
sion’s regular line of sound amplifying 
systems, inter-communication equip- 
ment, and electronic carillons. 
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Gould Announces Stationary 
Battery Maintenance Chart 
Gould-National Batteries, Ine., has 
announced a two-color 17x32-inch check- 
chart designed to aid in maintenance 
of stationary batteries. The check-chart 
tabulates procedures to follow in the 
basic maintenance operations and sug- 
gests how often each should be done. 
The chart, a new addition to the 
Gould-National’s plan for conserving 
and increasing battery 
standardizes battery care, makes the 


power, also 


battery man’s job easier, helps train 
new maintenance men, and assures con- 
tinuous battery care, the company says. 

Illustrated with five cartoons, it sug- 
gests rules to follow in charging bat- 
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teries, adding water, keeping records, 
cleaning batteries, and locating, install- 
ing and connecting them—the care that 
helps life 


Instructions 


insure longer battery and 


dependable performance. 
cover float and periodic charge methods 
along with equalizing and emergency 
charge procedures. The chart also ex- 
plains how accurate records keep main- 
tenance men informed about battery 
conditions. 

For copies of the check-chart write 
Gould-National Batteries, Inc., Trenton 
i 


Vv 


Gordon J. Berry Named Head 

Of Electric Products Company 
The board of directors of Electric 

Products Co., Cleveland, O., manufac- 

turer of special motors and generators 

since 1909, has announced the election 

of Gordon J. Berry as president. Berry 





G. J. BERRY 


started at Electric Products Co. in the 
early 30’s after attending Mercersburg 
Academy, Cornell and Western Reserve 
University. 
neer, he 


Beginning as a test engi- 
progressed through the serv- 
ice organization, 


design engineering 


and sales engineering to his recent po- 


sition of vice president in charge of 
sales. 

Active for many years in the Na- 
tional Electrical Manufacturers Asso- 


ciation, Berry has also supported and 
served the Industrial Truck Associa- 
tion and the Materials Handling Insti- 
tute. In addition, he is a 
AISE and the Cleveland 
Society. He is a 


member of 
Engineering 
director of 
Ohio concerns. Over a period of years, 


several 
he has written many papers on special 
electrical equipment. 


Russia, a 


>> In 


works 


telephone operator 


1 hour for a loaf of bread—in 


America 714 minutes. 


EXTRA Holding Power 
QUICKLY Installed 
TOUGH For long life 









EVERSTICK 
ANCHORS 


For new construction and maintenance 


— Everstick Anchors speed up work and 
provide dependable anchorage on all 
types of jobs. Made of resiliant, rust 
resistant malleable iron. The toughest 
anchors made. Write for bulletin. 


_ EVERSTICK ANCHOR CO. 


FAIRFIELD, IOWA 








EDWIN T. MAHOOD 


627 W. 67th ST. KANSAS CITY 5, MO. 
CONSULTING TELEPHONE ENGINEER 


TELEPHONE, JACKSON 4452 








SPECIALIZED COLLECTION SERVICE 
for telephone companies (Since 1926) 
on delinquent and charged off 
accounts 
No Advance Fee Required 


COMMERCE SERVICE CORPORATION 
Lewis Tower, Phila. 2, Pa. Telo. PE 5-4736 








GENERA! CONSULTING SERVICES 


For Companies of All Sizes 
Accounting « Traffic « Inside and Outside Plant 
¢ Directories *« Rate Case Preparation. Services 
available to telephone companies in the South and 
Southeast. 

JOHN J. MORAN 
Consulting Engineer 
(25 Years’ Telephone Experience) 
605 N. Maple St., Cookeville, Tenn. 











RLISTS O Out th Year 
TELEPHONE FORMS 


PRINTING © PLANOGRAPHING 





R f MPT aT 


10} CULLOM & GHERTNER CO. 


600 2Ist AVE., N. NASHVILLE 4, TENN 
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CLASSIFIED SECTION 


Rates 15 cents per word payable in advance. Minimum charge $3.00 for 20 words or less. 
Classified advertisements must reach us 8 days before publication date. 





FOR SALE 








REBUILT 
“LIKE NEW" 
TELEPHONES 


DESK STAND, magneto type, 
baked enamel finish... 
Each $4.00 


DESK STAND, common battery, 
baked enamel finish with dial 
blank Each $4.00 


COMMON BATTERY RINGER 
BOX, metal, baked enamel 
finish. Regularly equipped with 
straight line ringers, induction 
coil and condenser. Exposed 
gongs Each $4.50 


COMMON BATTERY HOTEL 
SETS, with separate receiver 
and transmitter. Finely finished 
black wood cabinet. Exposed 
gongs Each $8.00 


TELEPHONE REPAIR 
AND SUPPLY CO. 


1760 Lunt Ave. Chicago 26, Ill. 


FOR SALE 


12 Line Switchboard—BD 72, 


MEN, chan sian atuscween sews $30.00 
Handsets out of EE8 Telephones, 

INE ogc goin a oven hale er 3.50 
Repeating Coils C111, unused... 4.00 
Test Set (Wire Chief) EE 65, 

IE Ee nm TP ee 25.00 
gO Ee rarer 40 
W. &. Trans. Units Fl......... 1.25 
™. BE. mee. Unels Al... ..... 0 1.25 


Trans. Units and Receiver 

RE Fe as tae aio oins 6: Sees 75 
Loading Coils C114, unused..... 75 
Receiver Caps for Handsets, 

unused : 
Handset Hangers, fit all handsets 8D 


Commando Pole Jack Boxes with 
ME eS als hcheve Geen Kes Ea. .50 


St. Carl EE 70 Head & Chest 
Sets— New 
Field Telephones EE8 
0 ee rene Ea. 17.50 
Telephone Ringers MC 131—New __ .75 


is} 
© 

to 
S 








Coils C158—New ............. .20 
TALLEN CO., INC. 
159 Carlton Ave., Brooklyn 5, N. Y. 
Handsets W. E. FIW........... $7.00 Ea 
Peemeents &. TH. BEL... 2. icc ccess 7.00 Ea. 
Heat Coils W. E. #76A..... 7 14 Ea. 
Piugs W. BE. #47.......... ccos Co ae. 
rrr eee .90 Ea 
Cords 2 cond. & f€.........02000. 40 Ea. 


BROOKLYN TELEPHONE SUPPLY CO. 
667 Sixth Ave. Brooklyn 15, N. ¥. 











1250 KINNEAR ROAD 





Reconditioned 


MODEL 30-C CALCULAGRAPHS 
ELECTRIC TYPE 


Model 30 operates on 20 volt, 60 cycle 
AC current but is equipped with trans- 
former to operate on any | 10 volt, 60 cycle 
circuit. Write for further details and price. 


BUCKEYE TELEPHONE & SUPPLY CO. 


Kingswood 0655 


COLUMBUS 8, OHIO 





| LCW 
| Ka-Mo Tool digging equipment. 


FOR SALE 


NEW LIFE FOR WEAK TRANS- 
MITTERS. Western Electric-F1, Kel- 
logg Capsule Type Only. At 75 cents 
each. FOB Chicago, Ill. Write Inde- 
pendent Telephone Repair Co., 2137 
West 21st St., Chicago 8, IIl. 


1940 FORD COE FIVE-MAN CAB, 
LINE TRUCK, equipped with 
Will 
sell complete unit or separately. Write 
Box No. 3202, c/o TELEPHONY or tele- 
phone (Chicago) GUnderson 4-5321. 


TYPE AT50 TUBE for Westing 
house Cooper-Hewitt Mercury Are Rec- 
tifier 50 Amp. Write Illinois Consoli- 
dated Telephone Co., Mattoon, III. 


400-STATION EXCHANGE. Price 
$14,000. Gross sales $10,000. Prosper- 
ous community. Two nearby exchanges 
with 400 stations might also be bought. 
Write Box No. 3205, c/o TELEPHONY. 


LEICH 600 SERIES TELEPHONES 
16-30-42-54 and 66 CYCLE RINGERS, 
none over 18 months in service. Stand- 
ardizing and these will be surplus. $15 
each. Write Box No. 3204, TE- 


c/o 


| LEPHONY. 





IN STOCK 


**New Type Field Wire, D-1-A, tw. pr., 3 
steel 4 copper strands per cond., plastic, 
nylon, lacquered finish ins., latest army 
type tel. wire, WP @ $5.00/M ft. 

**\W/-110-B, tw. pr., WP tel. wire; 4 steel 
3 copper strands per cond., on One Mile 
steel reels, UNUSED @ $12.00/mile reel. 


**Magneto Ringer Boxes—All Makes: 


3 bar—1000 ohm $6.50 each 
4 bar—1600 ohm $7.50 each 
5 bar—2500 ohm . $8.50 each 


**W_E. #202, desk handset telephone, for 
use with separate bell box; can be used 
for magneto or C.B. $10.00 each 

**Federal Telephone, #802-A, latest type, 
self-contained desk phone equal W.E. 
#302 $14.50 each dial blanked 

**W/.E. #325, weatherproof or outdoor or 
mine telephone, C.B. or dial service, 
complete w/F-1 handset @ $35.00 each 
dial blanked. 

**#18/2, tw. pr.. DROP WIRE—Ironite 
type, mfd. by Paragon, weatherproof 
braided, full coils in cartons or paper 
wrapped. New materials, recent mfr. 
$16.00/M ft.; FOB destination, USA. 

All Materials Fully Guaranteed and Subject 

to Prior Sale 


Terms: Net; FOB New York. 


TELE-WIRE SUPPLY CO., 
INC. 
Distributors of Telephone Supplies 


136 Maiden Lane New York 38, N. Y. 
HAnover 2-9690 
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FOR SALE 


HELP WANTED 





~ 500 Late Model Stromberg-Carlson 
telephones with harmonic ringers, Nos. 
1243 and 1250. None over five years’ 


bi died a AG a Na eS ak ee oe eo $12.00 
10, 11-pair Cook unprotected ter- 
minals with stubs.......... $11.20 Ea. 


1100 pounds of #14 line wire 85 
HTL @ 10 cents per lb.; 80 feet of 101 
pair silk and cotton 22 gauge cable @ 
9) cents per foot; 1315 feet of 26 pair 
cable, 24 gauge tape armored @ 30 
cents per foot; 1020 feet of 101 pair, 
24 gauge tape armored cable @ 65 cents 
per foot. 

One manhole casting and cover @ 
$25.00. 

Western Telephone Co., 
Breckenridge, Minn. 








B. J. Carney & Co., 100 N. 7th St., 
Minneapolis, Minn.—Western red cedar 
poles. Pentrex Butt Treated or Plain. 








Cascade Pole Co., P.O. Box 743, Ta- 
coma, Wash. —Creosoted Douglas Fir 
and Cedar Poles. 








Cc. M. Christiansen Co., Phelps, Wis.— 
Northern White Cedar Poles, plain or 
butt treated. 








Dierks Lumber & Coal Company, 
Creosoting Division, 700 Dierks Bidg., 
Kansas City, Mo.—Pressure creosoted 
yellow pine poles at our modern plant 
at Process City, Ark., near DeQueen. 








COMBINATION MEN WANTED 
Good salaries, permanent positions, 
advancements, opportunity to spe- 
cialize and learn all phases of tele- 
phone business. 


PECOS & NORTHWESTERN TELEPHONE CO. 


PECOS, TEXAS 








Eppinger & Russell Co., 80—8th Av- 
enue, New York 11, N. Y.—Creosoted 
Poles and Cross Arms. Plants: Jackson- 
ville, Fla., Norfolk, Va., Eddington, Pa. 








International Creosoting and Construc- 
tion Co., Galveston, Texas.—Creosoted 
Southern Yellow Pine Poles. Plants 
Beaumont and Texarkana, Texas. 








Montana Pole & Treating Plant, Butte, 
Montana. — Fir Lodgepole Pine Toles. 
Butt-treated or Full-length treated with 
Creosote or Penta. 








T. M. Partridge Lumber Co., Minne- 
apolis, Minn.—Northern White—Western 
Red Cedar Poles, Plain or butt-treated. 











NORTHERN WHITE CEDAR 


SK Lodge Pole Pine 
BS, Coast Douglas Fir 
|Ss& Western Red Cedar 
~~ 
wil oo [Je ooocoesce Plants and Yards: --------- 
| MINNEAPOLIS, MINN. « SPOKANE, WASH. 
| 


NATIONAL POLE and TREATING 








| DIVISION 

| MINNESOTA AND ONTARIO PAPER 

COMPANY 

j BAL P ih 2, RA: s 
= Branch Offices:-------———~< 





CHICAGO e SPOKANE 





MAY 24, 1952 








MANAGER FOR RAPIDLY EX- 
PANDING, EXTENSIVE GROUP 
OF WESTERN TELEPHONE PROP- 
ERTIES. Must have administrative 
ability simultaneously to obtain effi- 
cient operations and achieve required, 
sound expansion program. Must have 
capacity to hire, train and direct per- 
sonnel in all phases of telephone work. 
Permanent position carrying substan- 
tial opportunity for qualified person. 
Technical, plant and commercial knowl- 
edge and experience absolute require- 
ment. Salary commensurate with qual- 
ifications. Replies confidential. Furnish 
complete details of education, experi- 
ence and objectives in first reply. Write 
Box No. 3170, c/o TELEPHONY. 


MANUAL CENTRAL OFFICE 
EQUIPMENT INSTALLERS and dial 
or manual central office repairmen 
wanted. Supervisory and non-super- 
visory positions open. Attractive sal- 
ary, working conditions, pension plan 
and other benefits. Excellent opportu- 
nity for advancement. State age, expe- 
rience and send small photograph. 
General Telephone Company of Illinois, 
Illinois Bldg., Springfield. 





COMBINATIONMAN — permanent 
position, good wages, numerous em- 
ployee benefits. Employment also af- 
fords opportunity for advancement. 
Replies are strictly confidential and 
should include details of experience 
and objectives. Write Union Telephone 
Co., Owosso, Mich. 


LINEMEN AND APPRENTICES. 
Good pay. Telephone Construction in 
Missouri, Kansas, Arkansas and Okla- 
homa. Send full information including 
details of experience and references. 
Crowder Tree Surgery & Construction 
Co., 1520 Kentucky, Joplin, Mo. 


CENTRAL OFFICE EQUIPMENT 
INSTALLERS for permanent employ- 
ment. Good wages, interesting work, 
wonderful opportunities for learning 
the telephone business. Write Box No. 
3201, c/o TELEPHONY. 


TROUBLE MAN for unattended au- 
omatic dial system for small exchanges. 
Universal Telephone & Telegraph 
Corp., 713 E. 54th St., Indianapolis, 
Ind., or call collect BRoadway 9804. 


LINEMEN AND APPRENTICES. 
Good pay. Permanent. Good future 
with new organization. Write for ap- 
plication blank and full details to Box 
247, Station F, Buffalo 12, N. Y. 

SALESMAN TO COVER MIS- 
SOURI AND KANSAS for telephone 
supply house on commission basis. Car 
furnished. Write Box No. 3190, c/o 
TELEPHONY. 





CABLE SPLICERS, Station Install- 
ers, Linemen. Experienced men needed. 
Steady work, good pay. Henkels & 
McCoy, 6100 N. 20th, Philadelphia, Pa. 


HELP WANTED 


JOURNEYMAN TELEPHONE 
LINEMEN who are free to travel. 
Write Box No. 3206, c/o TELEPHONY. 





CENTRAL OFFICE INSTALLER 
REPAIRMAN, steady work with grow- 
ing company. Wages on progression 
scale. State age and experience in first 
correspondence. Mid-Texas Telephone 
Co., Box 293, Killeen, Tex. 


TWO LINEMEN, preferably young 
men willing to work anywhere under 
good supervision. Write: Telephone 
Construction, Inc., Box 267, Jefferson, 
Iowa. 





POSITION WANTED 


MANAGER-PLANT SUPERIN- 
TENDENT. Experience in plant main- 
tenance, cable, line construction, su- 
pervision for dial plant. Capable of 
directing personnel. Excellent ref- 
erences. Write Box No. 3199, c/o 
TELEPHONY. 


STROWGER SWITCHMAN or COM- 
MON BATTERY REPAIRMAN. De- 
sire connection with Independent com- 
pany. Capable of supervising Central 
Office. Good references. Write Box 
No. 3207, c/o TELEPHONY. 


RELIABLE MAN age 40, 15 years’ 
experience, wants permanent position 
in the National Park District of either 
Colorado or Montana as installer, serv- 
ice and repairman with magneto or 
common battery exchange. Can qualify 
also as manager. Good _ references. 
Write Box No. 3198, c/o TELEPHONY. 





WANTED TO BUY 


400 to 600 STATION MAGNETO 
EXCHANGE. Reply to Box No. 3203, 
c/o TELEPHONY. 


WESTERN ELECTRIC SWITCH- 
BOARD (CB) Type 12. Three to four 
positions, not less than 400 lines. Would 
accept a similar board. Write Kaplan 
Telephone Co., Kaplan, La. 








Old, established, nationally known 
company interested in the purchase 
of Patents, New Products or Com- 
panies that have an application in 
the telephone field. 


CONTACT 
BOX NO. 3013, c/o TELEPHONY 














SERVICES AVAILABLE 


INSPECTION SERVICE 


Of poles, crossarms, and preservative treat- 

ments. Analyses of wood preservatives. 

Inspectors stationed throughout U.S.A. 

A. W. WILLIAMS INSPECTION CO. 
MOBILE, ALA. 














TELEPHONE CONSTRUCTION, INC. 
BOX 267 
JEFFERSON, IOWA 

Consulting, Engineering, Installation 
of Telephone Equipment, Cable Splic- 
ing, Aerial, Under-ground construction, 
Central Office Equipment a Specialty. 
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How to Build 
Better Rural 
Lines at Lower 
Cost per Mile 


wanuar OF 
TRCINEERING 
pata 
TRUCTION 
pRactices 


Write for Your Copy 


of “This Pree Book / 


You can save material and 
man-hours, and build better rural 
lines, when you use Crapo High- 
Tensile Telephone Line Wire. 


Long - span, lower - cost rural 
construction is described in the 
illustrated Manual shown above. 
Designed to assist telephone men 
in furthering their plans to ex- 
tend and improve rural service, 
this book includes stringing sag 
and tension data, helpful infor- 
mation on construction practices, 
metalicizing, transposition, pole 
guying, and related subjects. 


This FREE book is yours for the 
asking. Write for Manual No. 203 
today! 


& 


DQ 
HTL= 135 


Muncie, Indiana 








Distributed by 
Leading Jobbers 


INDIANA STEEL 
WIRE COMPANY 








Page 


Acorn Insulated Wire Co., The..... 
Alphaduct Wire and Cable Co... 
American Appraisal Co., The.... 
American Creosote Works, Ine 
American Creosoting Co. 
American Cross-Arm, Inc. ..... 
American Steel & Wire Co... 


American Structural Products Co... 
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American Telephone & Telegraph Co. .30-31 


Ansonia Electrical Co., The............. 
Armstrong Cork Co., Glass Insulator... 
Atlantic Creosoting Co., Inc......... 
Automatic Electric (Canada) Ltd. ...... 
Automatic Electric Sales Corp. ...26-27, 
3aker Wood Preserving Co.. The.... 
mareo Mie. Co. ....00..600006. 
3arrett Division, The Allied 
Chemicals & Dye Corp.. 
Bell Telephone Laboratories 
peorty & Co., LL. M...... 
Bishop Mfg. Corp......... palcutra:b aes' esate 
soston Woven Hose & Rubber Co... 
oe eS re 
3ritish Insulated Callender’s 
eS rer : 
Buckeye Telephone & Supply Co. 
Buckingham Mfg. Co., Inec..... 
PUrBeeS-ManNing CoO.. .......6.ccccccccscces 
3urroughs Adding Machine Co.. 
C & D Batteries, Inc... ........ : 
Cable Spinning Equipment Co... 
Yalculagraph Company 
Carney & Co., B.. 
CUOCRGS PUIG OO. 6. 6vccicccsaas 
Chance Co., A. B...... Siapeiche see aica te 
Chase Brass & Copper Co.... 
Christiansen Co., C. M... 
Churchill Cabinet Co 
COETIME TIOISE CO... oo.< occ oc ccws 
Commerce Service Corp.......... ee 
Commercial Cord & Supply Co., Ine.. 
Communi-Catering .......... Rear 
Continental Cross-Arm Co., Ine......... 
Cook Electric 
Copperweid Steel Co... oc iccccccicces 
Cornell-Dubilier Electric Corp.. 
C-O-Two Fire Equipment Co 
Cullom & Ghertner Co 
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Duton & Co., W. C.......<. 
Donnelley & Sons, R. R........ 
Dow Chemical Co., The... 
Eagle Mfg. Co 
Ederer, Inc. Sas, biases as eek lana areata, ile soangveters 
Electric Products Co., The.............. 
Electric Storage Battery Co., The 
Eppinger & Russell Co......... 6. .scocecs 
Ericsson Telephone Sales Corp 
MVETStick BMCHOT CO... .6...sc cc cece ceecsn 
Federal Telephone & Radio Corp..... 
Four Wheel Drive Auto Co..... 
remeral Catile Corp. «..occsécccccsccccs 
General Insulated Wire Works, Inc..... 
General Telephone Directory Co 
Gladwin Plastics, Inc............ 
Gould-National Batteries, Inc 
Graybar Electric Co 
Greenlee Tool Co.. 
Haley & Co., BR. Gi... 5. 
Henkels & McCoy........... 
Highway Trailer Co... 
es 2 Selo aietareseo 
Gustav Hirsch Organization, Inc.... 
Holan Corp., J. H 
Homelite Corp. 
Hubbard & Co.... 
Idaho Pole Co...... ania eh 
Indiana Steel & Wire Co 
ae 
International Business Machines 
International Creosoting & 
Construction Co. ....... . 
International Harvester Co. ........... 
International Standard Electric Corp. 
John Bean Mfg. Co 
Johns-Manville ......... Zul 
Joslyn Mfg. & Supply Co................ 
mearney Corp., Jas. R......6 56.00 ae 
Kellogg Switchboard & Supply Co... 
Kennecott Wire & Cable Co.. 
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Kester Solder Co......... 
SR, Fae See omemretats 
Klein & Sons, Mathias........ 
Koiled Kords, Ine... 
Koppers Co., Inc.. Prelatere Rice 
Leeds & Northrup Co........ 
Leich Sales Corporation........... as 6 
Lindsay Telephone Supply Co., The.. 
Line Equipment Sales es aes 
Line Material Co., Div. 

McGraw Electric Co., The. 
Linen Thread Co., The.... 
Loomis Advertising Co.. : eee 
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Lowell Insulated Wire, Div. 
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MacGillis & Gibbs Co. 
Mahood, Edwin T. 
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oe: 2 a a rr i 
ee ey > 
Mutual Liquid Gas Equipment Co 
National Carbon Div.—Union 

Carbide & Carbon Corp.. 
National Fireproofing Co. “P 
National Pole & Treating Div. 

Minnesota & Ontario Paper Co.. 


National Telephone Suppl) 
Co. A Ae a ee i eee 

Neale Construction Co.. 

North Bros., Mfg. Co... 

North Electric Mfg. Co. 

Onan & Sons, D. W... ” 

Osmose Wood Preserving Co. of 
America, Inc. 

Page & Hill, Inc.. 

Paragon Electric Co. ; 

Partridge Lumber Co., T. M 

Porcelain Products, Inc 

Porter, Inc. Bi. Bis. sss 

Power Equipment Co. 

Premax Products Div... 
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Raytheon Mfg. Co.. 

teliable Electric Co. 
temington-Rand, Inc. . 

Rhodes & Sons, M. M.. 

Runzel Cord & Wire Co. ‘ 
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Sherron Metallic Corp... house 

Signal Engineering & Mfg. Co 

Sloan, Cook & Lowe Co.. 

Seymour Smith & Son, Inc. 

Southern Pine Lumber Co.... 

Stromberg-Carlson Co. ... ee ae * 

Sturgis Posture Chair Co... 

Suttle Equipment Co.. ; 

Taca Cable Stripper Mfg. Co. 

Tel-E-Lect Products, Inc..... 

Telectric Co., The.. 

Telefon Fabrik Automatic. . 

Telephone Answering & 
Recording Corp. ..... 60.00% 

Telephone Construction, Inc. ae 

Telephone Repair and Supply Co . 42, 

Tele-Wire Supply Co.. 

Telkor, Inc. autos 

Templeton-Kenly Co. 

Termite Dyrtiis, IC.........«s0< 

United States Motors Corp 

United States Steel Corp. 
American Steel & Wire. 

United States Steel Corp. 
(Coal Chemical Div.). 

Utica Drop Forge & Tool Corp. 

Vulcan Electric Corp.. : 
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Weller Electric Corp.. 

Weller, G. Louis 

Western Electric Co........ 

Weston Electrical Instrument Co 

Whitney Blake Co..... 

Williams Inspection Co., A. W 
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Construction Co a wie 
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Fay fo: Mi whit you need! 


PNGB Fo) VY Valo 15 tes aie 


orrens Ligh 


"BUILDING BLOCK’ CARRIER REPEATERS 














A—LINE FILTER PANEL: 
| | At least two required at each repeater location. Permits re- 
4%) | | WY peating, terminating, or bypassing any selected channel. 





























. emenemedd 
City "X" City "Y"” City “Z" 
Lenkurt Type 33AR Carrier Repeaters save you money! In the above B—506A POWER SUPPLY PANEL: One of the optional panels 
" : . - os for 24/130V. operation. (Where operating is exclusively from 
case, for example, a 3-channel carrier system between cities X and Z A eats, Gia ME or GG canah to. cand, Retonedl Gay dee 
required repeating at Y, to overcome line attenuation. Lenkurt Carrier be operated from 48/130V. exchange battery.) 


Repeater Units ABCD (right) met the requirements, so they were 
ordered by the unit. Result: the operating company paid for needed 
equipment only—and the cost was attractively low! 

To meet any other carrier repeater requirement, units ABCDE, 
ABCDF, and ABCDEF can be assembled like building blocks. Many 
standardized combinations of these units are available, and since any 
channel can be terminated instead of repeated, many additional special 
combinations are possible. Another advantage: these standard units of C—5358/C FUSE PANEL: For use with 506A power supply or 
‘“PERFORMANCE-ENGINEERED” Lenkurt equipment are produced with 24/130V. or 48/130V. C.O. battery. 
and sold at lower cost than custom-made equipment. 

Send details of your carrier requirements. We'll gladly send full 
information on the most economical Lenkurt installation! 





E—334A REPEATER REGULATOR PANEL: Choice of four 
“pilot channel” regulator panels available to provide auto- 
matic level regulation for both 
directions—standard or _in- 
verted frequencies—on the 
second and third channels of a 
3-channel system. 





D—332A REPEATER PANEL: Choice of three 
units to amplify any selected channel. Channels not 
repeated may be terminated with a 330A modem 
panel. 





OMI i is aR es, 


MANUFACTURED FOR 








Originators and Developers of the Strowger Step-by-Step “Director for Register 





Sender-Transiator Operation . . . Machine Switching Automatic Dial Systems 
F—335A TRANSMITTING CHANNEL AMPLIFIER PANEL: Choice of Makers of Telephone, Signaling and Communication Apparatus Electrical Engineers Designers and Consultants 
three units available for use where a transmitting level of plus 18 dbm Distributors in U. S. and Possessions: Automatic Electric Soles Corporation 
is needed for coordination with other systems. Export Distributors: International Automatic Electric Ca: poration 


1033 West Van Buren Street, Chicago 7, U 5S. A. 


MAY 24, 1952 SI 











Bric 
I ne nhres® 
flicoP*, cry 








4 


oS Me 4 d 
Bes \ A - ‘ 
° Lene pal: 


The National Telephone Supply Company 


5100 SUPERIOR AVENUE e CLEVELAND 3, OHIO 


Canadian Mfr. —N. SLATER CO., LTD., HAMILTON, ONT., CANADA 


Export Distributor —INTERNATIONAL STANDARD ELECTRIC CORP., NEW YORK, N. Y. 


© 
Micopress is the Registered Trade Mark of The National Telephone Supply Company 








